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Having entered the States of 
TEXAS and MINNESOTA 


We have desirable territory 
| open for 
| GENERAL AGENCIES 


/CENTRAL STATES LIFE 
INSURANCE COMPANY 


| ST. LOUIS, MO. 
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A Progressive SURETY and CASUALTY Company 








| CONTRACT DIRECT WITH THE 
| HOME OFFICE 


An old organization with a new plan now wants an 
agent in every city of over 10,000 population. Offers 
for the first time an exclusive agency in the following 





cities: 

} inios Wisconsin Missouri Michigan Pennsylvania 

| Aurora Milwaukee St. Joseph Bay City Altoona 

 Civero Racine St. Louis Flint Chester 

} — Detatur Superior Grand Rapids Erie 

} EatSt. Louis Madison Nebraska Jackson Harrisburg 

ee “ Omaha Fepeme Piiladeiphte 
ansas ansing eading 

| Wichita New Hampshire Saginaw Wilkes Barre 

| Indiana Topeka Concord York 

| Evansville Manchester 

Gary Nashua 

| Indianapolis 

} South Bend 

| 


| The Inter-State is the only organization insuring 
only business and professional men for loss from ac- 
cident or sickness. 


Premium Rates—The Lowest 
Policy Forms—None Superior 


Write the Home Office for particulars 


a INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


Brown Hotel Building 
DES MOINES, IOWA 


ERNEST W. BROWN, Sec’y-Treas. 
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MAKE ALL 
YOUR WORK 
COUNT 





Your financial success as a life insurance salesman 
depends altogether upon the number of policies you 
place. 


You have a chance to make all your work count when 
when you ‘Link Up With The Lincoln’? because The 
Lincoln National Life Insurance Company i issues policies 
on practically all applications sent in. 


Lincoln Life also believes that the speed with which 
your business is handled has a value in dollars and cents 
to you. It mails out the majority of its policies within 
twenty-four hours after the applications are received 
at the Home Office. 


(Cink UP (ita THe (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Tis Name Indicates Its Character’ 
Lincoln Life Building FORT WAYNE, INDIANA 














Now More Than $220,000,000 in Force 
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Do you know this Man? 


He: has— 


First: Proved his ability as a successful producer. 


Second: He has a financial responsibility of at least 


$25,000. 


Third: And a record of an earning capacity of at least! 
$7,500 a year. 


Fourth: With a standing in his community which will enable 
him to connect with the very best business and 
professional men in this territory. 


This Man Can Qualify 


as Manager for The Best Territory Now Open in The Company’s 
Entire Field 


° e is Big Territory, A Big Opportunity, Big 
Illinois Men to Deal With, Big Business to Be 
Written. It takes a Big Man, but for the Right Man is 
Opportunity PLUS 


a The management at Peoria of 
a company with unques- 
tioned strength, large sur- 
plus, and over one hundred 
millions in force. 


PLUS 


b A liberal first year commission 


PLUS 


c A renewal commission for nine 
years 


PLUS 
d A collection fee during the life 

of the policy 

PLUS CONTRACTED 
e An office allowance 

PLUS 
f An allowance for expense of 

development 


PLUS 


g A collection commission on in- 
surance in force. The Com- 
pany entered Illinois in 


1909. 


IF YOU ARE THIS MAN 


PEORIA 





Write or wire Box 300, care of 
THE SPECTATOR 
New York, N. Y. 




















THE PROSPEROU 
AGENT 


A New Book by 
WILLIAM ALEXANDER | 


Presents Characteristics of th 

Successful Life Insurance: 

Solicitor q 

Beneficial to Those Contem 

plating Entering the Life Ip 
surance Business, as well as 

Those Already In It. 


PRICES: 


Red Cloth Cardboard 


Single copy......... $1.50 $1 
cee Gene 2, 

62.50 2 

. 120.00 


150.0 
350.0 


THE ART OF SELLIN 


A Practical Handbook by © 
JOHN S. TUNMORE © 


i 


For the Use of Insurance - 
Other Salesmen . 


Warns of Pitfalls; Stimulate 
Inspires. 4 


PRICES, SILK CLOTH BINDING 
Single copy.............+.+.ssmm— 


It is seldom that life insurané 
men are privileged to secure neq 
helpful books from two such wél 
qualified authors. One of them 
Mr. Alexander, is a company exét 
utive in charge of the educatid 
and instruction of agents, and’ 
close daily touch with agents; i 
knows their needs and their € 
periences. The other, Mr. Tul 
more, is a great personal produce 
as well as a successful director! 
agents—one who can not only & 
insurance himself, but tell othe 
how to do it. 4 


Both of these books are pill 
lished by 


THE SPECTATOR COMPAN 


Curcaco Orrick: 135 Wr.L1am ST 
INSURANCE EXCHANGE NEW YORE . 





Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. E ond-class matter June § 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tue SPECTATOR, Volume CIX, Number VIL August rig eg 1-00 per snanie z 
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Underwriting and Investment Profits and Losses in a 
Decade of 100 Millionaire Fire Insurance 


HE tabulation presented herewith 

exhibits a summary of the combined 
Minderwriting and investment results of 
M00 millionaire fire insurance companies 
during the ten years from January 1, 
Mor, to January 1, 1922. 
| Inthe aggregate, the table shows that 
the companies earned $3,862,346,986 of 
underwriting income during the period, 
find that their losses and expenses in- 
Ptirred amounted to $3,788,851,579, leav- 
‘ng the sum of $73,495,407 as the under- 
Pwtiting profit of the decade, or 1.90 per 
cent, 
" During the same period, the gain from 
investments, that is, interest earnings and 
profits in excess of losses, was $234,210,- 
755, and the total of the underwriting 
MPtofits and the investment gains was 
; 307,706, 162, 
| Against the last-named sum there were 
Mlividends incurred by American compa- 
ties, and net remittances to the home of- 
ifices of foreign companies to the amount 
of $195,127,16t; and there was an in- 
ease in special reserves, etc., of $608,- 
: 5, so that there remained as the net in- 
pease in surplus during the decade $111,- 
(970,626. 
| As the National Convention of Insur- 
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ance Commissioners has decided that, in 
fairness, 5 per cent of the underwriting 
income earned should constitute profit to 
the companies, and that, in addition, 3 per 
cent of same should be retained and con- 
sidered as a conflagration reserve, it is 
evident from the accompanying tabula- 
tion that during the last decade the fire in- 
surance companies only earned, net, less 
than one-quarter of what they should have 
earned, upon the commissioners’ basis. 

As demonstrating the possible losses to 
which fire insurance companies may be 
subjected, it is shown that such of the 
companies named in the table as were 
operating in San Francisco in 1906 paid 
out for losses $119,220,486, or about 
$46,000,000 more than the net underwrit- 
ing earnings of the last ten years of the 
100 largest companies in the fire insur- 
ance business. 

If it was not for the fact that the com- 
panies may derive a profit from the inter- 
est earnings upon their invested funds, 
there would be small temptation to invest 
money in the fire insurance business, 
which is inherently hazardous and in 
which the investment capital and surplus 
may be almost instantaneously obliter- 
ated. 

Possibly there is no other business 
which is so sensitive to almost every dis- 
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turbance in any line of business, for fire 
insurance protects almost every class of 
industry. It is not only such overwhelm- 
ing catastrophes as the San Francisco 
conflagration, which drew $150,000,000 
from the coffers of the insurance compa- 
nies and necessitated large contributions 
by their stockholders, but periods of busi- 
ness depression, either general or in spe- 
cific lines. During the last year or two 
there has been a considerable element of 
moral hazard. Notwithstanding all.ad- 
verse elements in connection with their 
business, the fire insurance companies 
have met every proper call upon their 
funds, and in times of stress, as during 
the recent war, have exhibited a high de- 
gree of patriotism and regard for the pub- 
lic interest. The fire insurance companies 
are constantly working, not only in their 
own interest but even more in that of the 
public, to bring about reductions in haz- 
ards and in fire losses. Every property 
loss by fire is an economic loss to the 
country, as well as to the individual ; and 
although the monetary loss of the indi- 
vidual may be wholly or partly made good 
to him by the insurance companies, the 


_ country is still the poorer by the destruc- 


tion of the property. 
During the current year losses have 


(Continued on page 7) 





THE SPECTATOR 


Thursday 








—. 


LIFE INSURANCE PROGRESS, METHODS AND RESULTS 


Its Development During Recent Years and Its Present Status 
By DR. FREDERICK L. HOFFMAN 


(Concluded from Tue Spectator of August 17) 


In a recent issue of The Economic World, Mr. Marsh has 
republished an address on “Life Insurance as a Public In- 
stitution,” by Haley Fiske, the president of the Metropolitan 
Life Insurance Company, which may here be properly referred 
to as perhaps the best summary statement extant of the fore- 
going conclusion regarding the broader social aspects of insur- 
ance in its relation to the welfare of the people. The address 
by Mr. Fiske does not readily admit of being quoted in part, 
but the following will serve the purpose of visualizing the con- 
clusions of one who speaks from the largest insurance ex- 
perience of any underwriter of the present day: 

I have talked to you on the subject of your duties as citizens 
in the towns in which you live, that you must be watchful and 
alert to find out the ways in which you can serve people. And 
then in your corporate capacities, even in the towns in which 
you have small associations, you are a power if you only know 
it. Perhaps it doesn’t do any good for one man to cry aloud, 
but it does a lot of good for a corporate body to cry aloud. 
There is such a thing as pressure on public officials, there is 
such a thing as enlightenment of public officials, there is such 
a thing as publication to the world, to the communities in which 
you live, of what they need. There is such a thing as selecting 
proper public servants; there is such a thing as weeding out 
the incompetent, the faithless, the negligent, the corrupt. It 
is a power you have. You need not use it in politics; I do not 
ask for that. I ask you to use it as a pressure, always pushing, 
pushing, pushing against officialdom to do the duty that de- 
volves upon it in relation to the communities in which you live. 
And you can teach publicly as well as privately; you can teach 
schools as well as individuals; you can teach by means of meet- 
ings as well as by conversations. 


Worvtp WipE Aspects oF INSURANCE 

Thus is life insurance properly conceived 
social institution and as a beneficent influence not only to the 
insured but to all mankind. The more thoroughly you grasp 
these principles the more influential will you become in your 
communities, and as you become influential collectively you 
will become more effective individually. Life underwriters’ 
associations should try at the present time to restore, in how- 
ever small a measure, the influence and power of Cham- 
bers of Insurances when the business was practically in its in- 
fancy. Life underwriters’ associations everywhere should aim 
at the accumulation of insurance libraries in the true sense of 
the term, repositories of insurance knowledge thoroughly or- 
ganized and made effectively available for current needs. The 
organization of insurance knowledge is as much a science as is 
the organization of any branch of knowledge which lies at 
the root of the scientific development of the age. It is with 
pardonable pride that I may refer to the enormous library of 
The Prudential, which I am sure it may be said without the 
slightest fear of successful contradiction, is today the foremost 
collection of organized knowledge in the world. In miniature, 
such collections should form the background of every local life 
underwriters’ association serving as a means of raising the tone 


as a 


of the business and of strengthening individual effort, based 
upon knowledge and understanding rather than guesswork opin- 
ion and skill in manipulating fine phrases for however laud. 
able a purpose. Insurance libraries in the true sense include 
much that does not bear directly upon insurance but that 
furthers and fosters the progress of which insurance is but 
part. I readily concede that such a conception of organized 
knowledge in insurance will lead inevitably to higher education 
in insurance, as perhaps best emphasized in an address con. 
tributed to the World Insurance Congress by Forrest F, 
Dryden, on the broader aims and opportunities of such a gather. 
ing and concluding with the suggestion that— 


NATIONAL INSTITUTE OF INSURANCE 


“The Congress could consider the practicability of establish- 
ing a national institute for insurance science, in which all 
branches of insurance should be presented for the information 
and instruction of the publicas an aid towards a better under- 
standing of the elementary facts of insurance experience anda 
guide in the framing of wise legislation for the supervision and 
control of a business which, in recent years, has assumed very 
large proportions. Such an institute, as implied in the fore- 
going suggestion, should also include an insurance museum 
for the collection and preservation of insurance literature, in- 
surance experience, and the documentary methods and means 
by which the business has been carried on in the past, and is 
being carried on at the present time. This plan would tend 
measurably to advance the dignity of insurance as a social it- 
stitution, and make manifest in the most convenient form the 
services rendered by sound insurance in all its branches to 
governmental, associated or individual efforts to make the world 
a better place to live in by eliminating the risks of the it- 
dividual life. Such an institute would also serve as a means 0! 
welding together all of the numerous and at present widely 
separated insurance interests into one vast national and evel 
international organization for the development and conserva 
tion of insurance as a science and an art making effectively and 
progressively for human betterment.” 

I have nothing to add to the foregoing admirable sugges 
tion, which, though not carried into effect by the World Insur- 
ance Congress, contains the germ of an idea that is bound to 
live and grow as time and experience emphasize the urgent 
of concentrating the vast and now widely scattered powers af 
insurance into a thoroughly consolidated and co-ordinated plan 
consecrated to the advancement of the business and the com 
servation of the policyholders’ interests. Insurance has prope 
been called the first business of the land, but it was never is 
history of such transcending importance as at the present time, 
with every assurance that we are not at the end of an id 
but rather at its beginning, and that the best and the most ye 
to be, 
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TEN YEARS’ GROWTH AND WASTE 

OR the ten years 1912-1921, twenty- 
F eight life insurance companies wrote 
$22,284,190,461 of new insurance and 
suffered a waste or loss by lapsed and 
surrendered insurance, combined, of $6,- 
305,822,683, or 28.30 per cent of the 
amount of new business paid for, almost 
one per cent greater than the rate for 
the decade ending with 1920. The loss 
by lapsed insurance in this decade was 
$3,162,586,567, and by surrender, $2,- 
719,660,116. The increase in lapsed and 
surrendered insurance was more than 
offset by the fact that new issues in- 


Copyright, 1922, by The Spectator Company, New 
York, 


TEN YEARS’ GROWTH 
(Copyright, 1922, by The Spectator Company, New York) 


creased $2,300,000,000 over last year’s 
figure. 

Surrender values paid amounted to 
over $875,000,000, or about $322 on 
each one thousand. This is slightly in 
excess of that paid in the prior decade. 
The gain in insurance in force was al- 
most $11,700,000,000, or nearly $1,200,- 
000,000 more than the gain shown in last 
year’s table. 

The per cent of gain in amount in 
force to new issues remains the same, 
52.43 per cent, which would indicate that 
the slight increase noted before in the 
ratio of lapses and surrenders is rela- 
tively unimportant. 

The ratio of increase in insurance in 
force is high. It is 22.55 points higher 
than in the decade ending last year, and 
27.85 higher than in the tabulation of 
the year before. It is quite evident that. 
the table “Ten Years’ Growth and 
Waste,” as presented this year, is princi- 
pally a history of decided growth. With 
slight and infrequent variations, the busi- 
ness of life insurance has reflected only 
increase. The exhibit as presented here- 
with is particularly pleasing this year in 
view of the fact that it not only makes 
known the usual story of improvement, 
but emphasizes it with unusual clarity. 

While the variation in waste is so 
small as to be common to all statistical 
surveys covering any period of time, and 
while its present rate is considerably 
lower than in years back, nevertheless it 
is well to continue, with unabated vigor, 


AND WASTE (1912-1921) 


the effort to decrease losses by surrender 
and lapsation, Economic conditions, to 
a certain degree, hold a sort of irre- 
vocable sway in this matter, but we dare 
say the limit of reduction of lapsation 
has not yet been reached. 





HE records of the Metropolitan Life 

Insurance Company of New York, 
carefully kept and analyzed, and which 
deal with vast numbers of people, afford 
excellent indices to the results through- 
out the country. It is pleasing to learn 
therefrom that the mortality of the 
first six months of the current year 
was more favorable than for any cor- 
responding period on record, with the 
exception of the first half of 1921. The 
average number of deaths per 1,000 was 
slightly under 10, and a most encourag- 
ing feature shown by the records is that 
the mortality from tuberculosis, diph- 
theria and other infectious diseases was 
very low. The death rate from tubercu- 
losis, it is gratifying to learn, was 13 per 
cent below that of the corresponding 
period in 1921, which also was a lower 
rate than usual. Other diseases which 
caused fewer deaths this year than usual 
were diphtheria, to which was due 23 per 
cent less mortality than last year ; typhoid 
fever, puerperal septicemia, scarlet fever 
and whooping cough. Deaths from auto- 
mobile accidents continue to grow, and 
the suicide rate has somewhat increased. 
Deaths from influenza, while greater 
than in 1921, were only about one-third 
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as numerous, per 1,000, this year as in 
1920. Altogether, the signs point to in- 
creased healthfulness and longevity. 


Southeastern Life Agents’ Tribute to 
President Lawton 

A unique combination of anniversaries in the 
life of President T. Oregon Lawton of the 
Southeastern Life Insurance Company of Green- 
ville, S. C., is being taken advantage of by 
the fieldmen of that company to pay a tribute 
to him during August. 

President Lawton was born on the ninth day 
of the ninth month, he was married on the first 
day of the ninth month, and this is his ninth 
year as president of the Southeastern. The field 
force is, therefore, staging a “triple nine” cam- 
paign, each agent having been furnished with 
a bound packet of twenty-seven special applica- 
tions which he is expected to write during 
August. The packet is divided into three sec- 
tions of nine applications each, and the slogan 
for the month is “Nine for President Lawton’s 
birthday; nine for his wedding anniversary; 
and nine for his ninth year as president.” The 
fieldmen are vying with each other for the 
honor of being the first to complete the packet 
of triple nine applications. 


Vermont National Meeting 
Toronto, Ont., August 22—The National 
Life Insurance Company of Vermont will hold 
one of the sectional meetings of its Leaders 
Club at Narragansett Pier, Rhode Island, 
Wednesday and Thursday of next week. 


David A. Reed, recently nominated to run 
for United States Senate, to succeed the late 
Landis A. Knox, was appointed by Governor 
Sproul of Pennsylvania to succeed Senator Wil- 
liam E. Crow. Mr. Reed is the son of the Hon. 
James R. Reed, president of the Reliance Life 
Insurance Company of Pittsburgh. 


E. H. Lupton Dead 

TorekKA, Kan., August 22——Edwin H. 
Lupton, president of the Bank Savings Life 
Insurance Company of Topeka, died in Colorado 
last week. He has been in ill health for some 
time and went to Colorado for his health. An 
operation was performed several days before 
his death. He leaves a widow and three chil- 
dren. He has been president of the Bank Sav- 
ings Life since 1912 and has heiped make it one 
of the most successful of the Kansas com- 
panies. He was sixty-four years old and had 
been in the farm mortgage business for thirty 
years before he became head of the life insur- 
ance company. 


Promotions Made by Metropolitan 

President Haley Fiske of the Metropolitan 
Life Insurance Company has announced the 
following appointments made by the board of 
directors yesterday: Third Vice-President Cox 
made second vice-president; Superintendent of 
Agencies Miller of the Empire State territory 
was made a third vice-president and put in 


executive charge of the field work of the in- 


dustrial department; Fourth Vice-President 
Wilkes, manager of the Pacific coast territory, 
was made a third vice-president. 


A. F. Lafrentz American Surety Vice= 
President 

Arthur F, Lafrentz was to-day elected a vice- 
president of the American Surety Company of 
New York. He is a son of F*. W. Lafrentz, the 
president of that company, holding the 
office of comptroller, which he will continue to 
occupy, 


and, 


Jonesporo, Ark., August 22.—Horton Moore, who 
has been the principal of the Jonesboro High School 
for the past six years, has formed a partnership with 
Relbue Price in the life insurance business, as agents 


for the New York Life Insurance Company. 
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Data from Reports to Georgia Insurance Department as of June 30, 1922 
Name and Location of Company Cash Assets Net Cash Claims 
Capital Surplus Premiums Paid 
$ $ $ $ $ 
American National, Texas................. ay 500,000 12,849,870 1,361,410 2,836,418 632,876 
Bankers Reserve Life, Neb.........2..scee00. | 100,000 12,274,383 1,547,884 1 321, 198 166,038 
Cloverleaf Life and Casualty, Til. — | 200,000 680,423 44 365 74,930 15,770 
omeervative tile, WVBR. once ec cevceecces 349,650 2,277,176 177,398 392,152 68,500 
IEEE RL oo sae yo yao Noi wide a's Sis Wie Gaines | 300,000 5,696,417 58,178 982,283 473,828 
Guarantee Fund _— DED cuciiecinceseomecwe temas 5,488,462 4,101, 354 1,145,295 430,820 
Home Life, N. i ON ae Wake anise meet ween 1) ne 44,459,948 1,376, 0: 52 3,422,212 1,692,165 
Liberty bai Ga. DEE hceRaeceiexeee Oo meuebe 10,599 976 13,643 fl 
Life and Casualty Pe: Co. of Tenn......... 500,000 1,160,181 265.222 2,227,807 
en Ee 2 SS a ee 100,000 19, 846, 585 913,294 824,555 
Maryland an idl ONE yas eae a i a Bead 500,000 895,12 55,680 100,399 
Massachusetts Mutual L ife, Ra ee Se epee 154,709, ‘067 t 
Michigan Mutual _ PMN, NG vice aes ele adams 250,000 as 290, 312 727,556 1,080,966 616,191 
ot EL , eee er 100,000 340.977 201,884 94,361 15,369 
Mutual Benefit ise. Et he ae! 315,630,263} §18,986,509 perky < | Tene. Kone 
ee mes 688,399,630 T 51,312,080 16,393,311 
National Life NNER eves fyi Gp Nia oes is 1,919,399 tT 522,519 260,108 
National Life, Vt. Se Soe eee 79,756,968 3,743,934 5,001,185 2,388,021 
New York Life Ins. Co., N. Y Sone 994,956,919 er cee  . saaeses 
Pacific Mutual Life, Cal. 1,500,000 69,246,266 1,748,260 7,012,008 1,806,015 
Pan-American Life, La Pot Seles ks oie Seuk ers 1,000,000 10,698,265 701,986 - 1,141,098 327,417 
tees wa ceceenenenel 8  “caumenis 234,608,396 * 20,428,026 8,559,992 
Provident Life and Accident, Tenn...... A os 300,000 1,270,737 157 824 736,172 272,525 
Provident Life and Trust, Pa..................] 2,000,000} 130,367,364 7 11,300,743 3,951,481 
Prudential Ins. Co., N. J.... ; : | 2,000,000] 845,588,061 46,870,282} 102,384,003 26,871,827 
Reserve Loan Life, Ind.............. sauce ee 100,000 6,018,752 331,953 559 205 i) 157, 614 
Security Life and Trust, N. C.........5.s.008. 150,000 297,071 25,971 77.972 4'500 
Southern, Tenn Pee iakauictes ; See 155,635 526,645 21,823 343,782 86,420 
Southern States Life, Rin os ae 100,000 4,407,780 112,326 435,892 107,803 
Ee Ee eA See ere ; 125,000 1.772.796 40,147 441,417 60,601 
State Life, Ind ee. Siac Ms jk. ewe 9  ocublesemeren 27,344,350 2,065 000 2,261,117 644,955 
Union Central Life, Ohio. . . awn? Mey ke ets 2,500,000! 167, 826, 187 6,698 933 12, ‘6: 57, 649 6,270,877 
United Life and Accident, N. Ho. Beers as omens | 500,000 2, 342, 563 250,304 "392 992 120,083 
Volunteer State Life, Pere on Aires oak 500,000} 6,836,099 100,000 707,641 129,365 








* All funds assigned to Liabilities. $ Not given. 


§ “Contingent Reserve Fund” written in where blank calls for “‘Surplus over all liabilities.” 
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GUARDIAN GONVENTION 





125 Managers and Agents Attend 
Toronto Meeting 


HARRY KRONSBEIN NEW LEADER 





E. A. Gillispie and J. D. G. Gennerict 
Vice-Presidents 


The fifth annual convention of field men 0} 
the Guardian Life Insurance Company i 
America opened in Toronto last week and fo; 
three days Guardian managers and agents, many 
of whose wives and families accompanied then 
were treated to one of the most interesting anj 
enjoyable gatherings in the history of the con. 
pany. 

Some 125 managers and agents, most of whon 
qualified for membership in the Guardian Lea. 
ers Club, assembled for the big climax to th 
club Some of them remained over jp 
Toronto for the International Life Underwriter: 
Convention, which opens in that city next week 
Although the start of the proceedings wa 
somewhat delayed through the late arrival oj 
trains bearing delegates to the convention, when 
things got under way on Wednesday afternoon, 
they went off in fine style and there was nota 
hitch in the interesting program that had been 
arranged. An attractive entertainment pro. 
gram made the time outside of the busines 
There was not a dull moment in 


year, 


sessions fly. 
the three days. 

At the opening session, J. F. Weston, pres 
dent of the Canadian Life Officers Associa 
tion, welcomed the Guardian representatives 
to Toronto in an address that carried an inspir- 
ing message of the opportunity and _ bright 
future for the business of life insurance and 
the life underwriter. His well chosen remarks 
were enthusiastically received. Vice-President 
T. Louis Hansen responded and greeted tie 
Guardian leaders in behalf of the home office 
In the course of his remarks Mr. Hansen too 
occasion to discuss improving business cond: 
tions. He called attention to the particularl 
favorable crop conditions in the principal agt- 
cultural States. 

Later on in the convention Mr. Hansen wi 
nessed an unusual display of the esteem at 
friendly feeiing which the members of the field 
force hold for him. During the two weeks pt 
ceding the convention applications for mort 
than $2,300,000 were written in his honor até 
at the convention toy balloons representing the 
applications were presented to him by the vat: 
ous agencies. He was literally swamped wit 
balloons before this novel presentation # 
finished. 

The officers of The Leaders Club for 1” 
are: Henry Kronsbein, St. Louis, presides: 
E. A. Gillispie, Shreveport, first vice- -presidet! 
J. D. G. Gennerich, New York City, second 
vice-president ; vice-presidents-at-large, Easter 
District: D. J. Beck, Buffalo; Central Distr 
H. B. Salot, Detroit; South and Southwester: 
F. C. Brinkmann, Jr., Shreveport ; Northweste 
and Pacific: C. K. Brust, Los Angeles. 

The next meeting will be held at Yellowstott 
National Park in 1924. 
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Jan. 1, 1922 1912 to Jan. 1, 1922 1, 1922 1,1912,to Jan. 1, 1922 Jan. 1, 1912. 1912 to Jan. "25 8 feantar 
1, 1922 Jan. 1, 1922 toJan. 1, 1922 1, 1922 BS 1008 
eae nes 
Bepurity, New Haven. .........0...0s.s00s 0 8 | ee 679,306 1,845,520 909,000 —4,057 +261,271 ... 2.20 254 430,049 
Springfield F. & M., Springfield............ "533 74,236,948 ELS "ie 4,052.1 21 3,475,000 —128,165 +1,820,871 1.48 = 99 1,639 049 
Te eS ee 90" "084, 784 87,550,172 PSTN Deen 4,589,068 2,820,000 = +1,061,174 +3 42,506 2.81 ec 181 1,233 357 
ee eee ee 6,241,161 6, 526, irr 285,471 321,776 260,758 —250,951 +26,498 .... 4.57 999 ——— As te 
Sterling Fire, Indianapolis................. 4,965,291 i oe ee 392,017 748,624 272,000 —188,836 273,443 7.89 Fees F 
tae sound a 
asp | sae 10,524,665 POG OOL  sisicsyiss 122,336 787,341 272,000 —67,994 +460,999 or 1.16 931 ae 
United Firemens, Philadelphia.............. 3,844,044 4,252,833 ws 409,789 542,251 —104,050 ne +236,512 .... 10.66 103 ag oe We 
Virginia F. & M., Richmond............... 9'174,464 8,703,810 S70GBE es Sieuio's 693,726 697,500 91,718 +375,162 5.13 apse 173 ss matter ? 
Foreign Companies. ae = campaigl 
Atlas, LOSE Se Aor Ee RE ton eee 23,709,230 23,952,053 i ....04.- 242,823 1,140,225 266,318 +3,655 +627,429 1.02 230 1,721,387 ‘oe that 
British America, Toronto.................. 12,471,457 jie per 481,007 724,029 313,075 ReAe —70,053 ee 3.86 160 1,029,095 ing tha 
Caledonian, Edinburgh.................... 17,134,689 17,035, WOEeO) —nieiessteinieis 778,025 272,312 +604,185 57 cea 152 2,430.9 HF into old 
Commercial Union, London................ 73,846,294 71, ¢ DROID isis siwninis 2,807 437 3,587,224 +1,686,786 3.387  .... 190 2 
First Russian, Petrograd.................. 16,696,062 16, 544, "431 Hotel = 8b nwcecee 860,806 520,000 +492,437 .91 eae 285 took pla 
Jakor, GR RES Oe 28,741,267 28,604,885 WSGBRZ 8 ssaseacs 1,284,150 a 533,803 +885,579 _ AT ae m0 ago. \ 
Liverpool and London and Globe, Liverpool. 101,600,328 96,498,824 5,101,504 3,594,064 7,632,897 +902,698 5.02 140 4,003,563 little pre 
London and Lancashire, London........... 30,716,025 28,233,852 i 3: fer. 1,670,571 2,485,266 +1,754,625 8.40 142 3,630,605 . 
IN 5 sncchn\occ0sceeyess 35,806,489 34,411,916 ee re 1,747,919 1,874,591 +1,244,701 3.89 159 4.66781 pare the 
Moscow, Moscow..................- 21,000,120 20,709,642 SOONTE, nksuicces 1,023,954 1,016,513 +297,919 1.38 163 76,735 ther de 
otne 
North British and Mercantile, London. ..... 58,813,749 56,510,320 2,803,429 ge ee ae 2,582,182 4,304,330 1+958,527 3.92 141 8,683,225 the new 
PIMRIENT DHOIIOD:...5. 60:0 coc cc sc ccecccas ss 38,679,598 37,656,739 Ep ke 2,007,099 1,769,1 72 soore 600 +1,058,186 2.64 Parse 188 2,438,875 . 
Norwich Union, Norwich.................. 30,603 26,420,469 Oy Re ee 998,044 516,145 +26,416 +565,617  .41 aed 101 1,411,999 prepare 
Palatine, Dondon................cccsc eck. 24,748 22,589,216 EV rr re 1,076,503 1.37 1,708 +7,479 +32,854 1.03 nai 176 1,943,717 
SINE MNMOIES.. .  5.5.5.c.si0 biviecacieraiee ves xe 31, 122,085 30,303,353 i: Sera 1,394,356 1,067,726 —5,660 +1,151,022 2.63 Pett 175 2,518,804 some ne\ 
Ravel, Liverpool. ..............0.0000.000 103,810,560 98,915,054 4,895,506 9... 4,517,672 6,617,937 —97,143  +2,892,384 4.89 168 4.5051 AY IO’ 
Royal Exchange, London.................. 25,926,730 4 COREE a ais. sigisiase 812,770 —422,448 — 39,510 +-1,300,255 01 185 2,968,637 able that 
Russian Reinsurance, Petrograd............ 14,811,463 14,537,871 DYGOU2, es:saiecess 719,776 789,470 we eee eee +203,898 1.85 1 2 ee | 
Salamandra, Petrograd.................... 32,493,587 32,507, BBS oe seees 104,296 881,070 GORNIL kanes, +175,943 32 143 323, 651 to be chi 
Scottish Union and National, Edinburgh. ... 29,751,003 29,063,850 687,153 Sbincastes 2,242,197 2,062,833 —10,520 +877 037 2.31 ae 191 1,046,635 The | 
Skandia, Stockholm...................0. 11'812:490 ‘11,279,164 Se 568,879 716,440... z +385,705 4.51 .... 1a O47 to the n 
INEM el ig pious a levewate reise ve 2, 31,307,858 OO rer rer 1,623,4: : 886,079 +1,750 +969,813 .74 aay 144 1,674,689 0 
Svea F. & L., Gothenburg................. * TEGIO BOD 6 sesie wes 217,484 37, —164,425 +300 +683 193 1.93 223 r about 15 
MM MINED ogo loan winidic. cm oivlaiecs 22,212,247 pe) ES 1,029,249 1,113'859 —499,288 ...... 3 4.63 141 1,740,770 t th ; 
of the p 
Totals (100 companies)............... 3,862,346,986 3,788,851,579 $73,495,407 _—.......... 234,210,755 195,127,161 $608,375 +-$111,970,626 $1.90 119,220,48 still, hov 





large as. 














* Figures are mainly compiled from the New York Insurance Reyorts and include marine business. $ Net. a@ Losses of Phenix of Brooklyn. e Marine only. h Including losses of Home F. and M., which : 
was owned by this company. p Formerly Buffalo German. r Paid by remittances from home office. determin 
Boston Premium Returns Tornado and Windstorm Insurance, Alexander R. Pennsylvania have been demoted to a lower ale 
Boston, Mass., August 15.—Treasurer Phillips, secretary, Great American Insurance Com class, thereby increasing fire insurance rates é “ 
x i pany. : : oe 1on anc 
; y , ris : ane ; C Z c arty, notab velling 
Charles W. Gooding of the Boston Protective Strike, Riot and Civil Commotion, J. D. Lester, on certain kinds of property, nota ly dwe a will mea 
Department has made public the premium re- assistant secretary, Globe and Rutgers Fire Insurance houses and their contents, on an average of cies 
° ° ° . 0 d 
turns of the various companies reporting to the Company. 30 per cent. 
. . dare ~ 9 re x} S Te ay 2S . F: i o. . é . a ps . . . 
department for the six months ending June 30, Parcel Post and Registered Mail, James Mcllrath, It is said that the action of the association in —— 
, manager postal insurance department, Home Insurance . ‘ “ . uF 
1922, the assessment being fixed at 2.2 per cent. Concent increasing the fire rates came as a great sur- 
The aggregate of the premiums was a little less General Cover, Vincent E. Gallagher, assistant secre. prise to the residents of the several towns, and Ext 
than that of the same period last year. The tary, Continental Insurance Company. that the action has brought forth strong pro- = 
total premiums for the first six months of 1922 Pi: age Insurance, — L. beni poe eee test. It is claimed that not only insurance : 
7 . te States manager, La > 9 otar an »TItish ——— 
were $4,088,355 as compared with $4,140,788 re se Rl ree il ‘ agents but property owners have demurred, and 
eas om Ss. or a 
for 1921. The peak of local fire insurance Sprinkler Leakage, Persen M. Brink, assistant secre. that petitions and requests couched in respect- prong 
business was reached in the first six months of tary, Westchester Fire Insurance Company. ful terms but setting forth their grievances in Gambia, 
7 z . 7 . snte - os Itchburg . 
1920, when premiums totaled $5,898,336. The Water Damage, C. H. Vaughn, superintendent water 4 decisive manner, have been presented to the FP Great Sent 
damag department, AZtna Insurance Company. SR ant Hardware | 
following ten companies have reported the association. Sefoaa ta 
largest amount of premium returns for the first The lectures commence on Wednesday, No- The action of the association was based on —_— 
half of the current year: vember 7, and will be given for seven successive a report of their engineers, it is stated, butt Mercantil 
+ ° 7 r 7 oe 2° > : a « sie 1° . 7 Merchants 
Home Underwriters, New York, $120,938; weeks. As each speaker is an authority on his has been pointed out that the report should have Fyn eshy, 
Royal, $119,952; Home, New York, $99,459; subject, the talks should be of great interest heen modified. a 
Hartford, $08,505; Liverpool, London and and value to the business. —_ Hag 
‘ me 5 a. Lur 
Globe, $89,446; A=tna, $89,419; Globe and Rut- “i Phoenix As 
cS . - ‘ oe ildings etail Har 
gers, $86,237; Northern, $82,018; Insurance Philadelphia Suburban Association Re- Bars Frame Building ; Southern J 
Company of North America $77,652; Palatine, scinds Action BirMINGHAM, ALA., August 22.—As a ile iaciaoa 


$75,655. 


Insurance Society Lectures on Special Lines 

A series of lectures on “Special Lines” will 
be given by the Insurance Society of New York 
this fall. The speakers and subjects are as 
follows: 


Trenton, N. J., August 22.—According to 
information received at Trenton from Newtown, 
Pa., a few miles west of here, the Philadelphia 
Underwriters Association has 
action whereby Newtown, 
Morrisville and a number 


Suburban 
rescinded a_ recent 
Doylestown, Bristol, 
of other towns in the association’s territory in 


protection the city council of Selma, Ala., at 
its last meeting passed an ordinance making it 
unlawful to erect a frame residence within the 
corporate limits except under a special permit 
from the building inspector. The ordinance was 
passed on the recommendation of J. W. Blakely, 
chief of the fire department. 





Has paid losses for 
over 50 years 


J. HARRIS LENKER, President 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 
Organized 1870 


Cash Capital $600,000 


A strong, conservative Company, noted for 


A. F. O’DANIEL, Secretary and Underwriting Manoga 


fair and prompt adjustment of losses 
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FIRE INSURANCE NOTES AND EVENTS 
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NEW YORK SURVEYS 


As to Fire Losses.—Is it possible to 
sound a new note in the campaign against the 
that will stimulate an interest in the 


fire waste : E 
Looking over the way in which the 


matter ? 
campaign 1s conducted one must have the feel- 
ing that we are very largely pouring new wine 
sto old bottles, with the inevitable result which 
took place when that was done many centuries 
ago. We must confess that by and large very 
iitle progress has been made when we com- 
pare the steady fire waste with our advance in 
other departments of life. Precisely what form 
the new note should take we are not at this time 
prepared to state, but it certainly seems that 
some new note must be struck if we are to make 
any progress in the matter. It is not improb- 
able that some methods of insurance will have 
to be changed in order to accomplish the result. 


The New Organization.—The signatures 
to the new organization in round numbers are 
about 150 and represent a very large proportion 
of the premiums written in the State. There 
till, however, is a very respectable group with 
large assets whose position is apparently un- 
determined. Inasmuch, however, as the new 
board will not come into effective operation un- 
til October 1, there is ample time for consulta- 
tion and it is reasonable to suppose that this 
will mean a fair proportion of the signatures 
to the agreement of those who have not yet 


signed. In many cases, the non-signers are in- 
terested in reinsurance only and possibly their 
status is being especially considered. 

Some Fire!—The famous Jane street ware- 
house fire has put on record some statistics 
that are of permanent value. These are to the 
effect that the fire burned for 184 hours before 
it was officially declared out; eighty-nine mil- 
lion gallons of water were used during this 
period; and the pressure maintained at all times 
did not fall below 175 pounds, and averaged 
something above that. 

New Sprinkler Equipments.—Sprinkler 
3ulletin No. 1804 of the New York Fire In- 
surance Exchange gives the location and grad- 
ing of seven sprinkler equipments. Three of 
these grade at 50 per cent, two at 90 per cent 
and two at 95 per cent. 

Sprinkler Fire Report.—Sprinkler Bulletin 
No. 1805 lists sixteen fires in sprinklered risks 
and notes the following effect: 

One, no damage ; six, moderate damage; four, 
considerable damage. 

Fires have been so numerous in sprinklered 
risks that there has been a little difficulty to 
keep up with the record. 

NEW JERSEY ITEMS 

Outlook for Premium Income.— Indications 


point to an improvement in premium receipts 
for Northern New Jersey and especially for 





SEMI-ANNUAL STATEMENTS 





























Extracts from Reports of Fire Insurance Companies to Georgia Insurance Department as of June 30, 1922 
| | | 
Name and Location of Company Cash | Assets | Net Cash | Claims 
Capital | | Surplus Premiums | Paid 
$ $ $ oo $ 

American Fagle Fire, No Wo. ....0 00 cceceees- 1,000,000 5,956,800) 1,585,563 1,662,104) 858,940 
Atlantic Mutual Fire, Ga............ er ae | Cae rene 329,208) 109,635 117,841 45,053 
BUN NEN eu orcyeid octet ue hte ae: 400,000 2,048,661} 670,842 409,664 391,213 
Rucibure Mutual Wire. NMasgi...0.0sccsccesees|  —seenes 624,767! 202,133 338.013 160.908 
Great Sonthitrn Wire, Ga... ....0.ccccccscetecs 100,000 143,556] 23,281 15,295) 
Hardware PROAESOVEUTUGE WIS. cca lc niccceaccal  eaemes 1,280,939) 527,017 760,394! 
Indiana Lumbermens DOMGNGL ER fcccciceeccah seewws 1,160,975) 1,060,399 535,036) 
Iumbermen’s Mutual, Ohio.................- 1,841,721) 784,715 879,423} 
Lumber ENA E WEASS cig scaccaceeedeecep ¥eiedias 1,996,394 1,479,283 541,476} 
Mercantile Mutual Fire, R.I.......00.0cceccee] ca ce eel 532,407) 329,250 251,356} 
Merchants and Manufacturers Mutual, Oiio...:) «se awas 281,761) 152,465 114,036} 
Millers Mutual Fire, Texas...........cceeceeee] 0 cu aees | 664,267) 366,180 318,876| 
Minnesota Implement Mutual Fire, Minn.......| «wwe ee 3] 562,626 882,798 
National Mutual, Ohio. ............ecceceeeee 50,000 130,778 119,427 
Ohio Hardware Mutual, Ohio.................-| wa cae 171,134 192,844) 
Penna, Lumbermens Mutual Fire, Pa........... 1,331,590 470,744) 
Phoenix Assurance, London.... = ........) we | 2,721,350 1,869,262! 1,236,736 
Retail Hardware Mutual Fire, Minn............{ 0 lisse. 1,145,082 892,860] 348,943 
ee EARN AIN Gal. ck ce eon aI Moaakeows 735,202} 171,006) 47,424 











sections embraced in Bergen county. The 
slump which prevailed almost through the en- 
tire year (1921) has apparently come to an end 
as shown in the semi-annual returns of com- 
panies to the various Firemens Relief Fund 
organizations. This is due, largely, to the 
steady growth of the building movement now 
apparent—particularly to special agents—in 
nearly every section of Northern New Jersey. 

Hackensack.—One of the largest and 
most important risks (of its kind) in Bergen 
county, to be insured in a few days under sched- 
ule form, is that of the nearly completed plant 
of the Evening Record Publishing Company. 
The building is cne story high, of superior con- 
struction, considerable area and will carry $100,- 
000 on building and contents. The line will be 
distributed among the local agents. 


Fire Marshals Convention 

TopeKA, Kan., August 22.—The _ seven- 
teenth annual convention of the Fire Marshals 
Association of North America will be held at 
Portland, Me., September 12, 13 and 14. L. 
T. Hussey, Kansas State fire marshal, and a 
member of the executive committee, has just 
announced the tentative program for the three 
days’ The meetings will be held at 
the Hotel Falmouth. The list of speakers and 
the subjects assigned them, as far as known, 
are as follows: 


session. 


Addresses of welcome: Governor Percival 
P. Baxter of Maine, Mayor Carroll S. Chaplin 
of Portland, Edward H. McDonald for the 
chamber of commerce. 

Response by Newman T. Miller, fire marshal 
of Indiana. 

President's 
Michigan. 

“Relation of Fire Insurance Companies to 
Fire Marshals,” Stacy H. Wade, Insurance 
Commissioner of North Carolina. 

Walter H. Bennett of New York, subject to 
be announced. 

Richman, editor, Fire Protection, 


address, Homer Rutledge, 


Ralph E. 
Cincinnati. 
“Motion Picture Films,’ Franklin H. Went- 


worth, Boston. 


KEINSURANCE ONLY 


GLOBE NATIONAL 


FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 
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RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 183838 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 
UNITED STATES BRANCH 
January 1, 1922 





a a a re .. $2,256,915 
Liabilities. .... Ee ey eT ORES Rea 1,601,036 
ge olin vada ws oudetan $655,879 


W. B. MEIKLE, President and General Manager. 


$10,000.00 with $200.00 per Month 
Costs $80.00 a Year 


Pays you as longas totally disabled whether 
from sickness or accident. 


Membership 150,000 Claims Paid $5,000,000.00 


Unusual Agency Opportunities at present in Centray 
States 











Our Leading Salesman in 1921 made over $15,000.00 


Business Men’s Assurance Company 
W. T. GRANT, President KANSAS CITY, MO. 





UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH UIILLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 


FIRE REINSURANCE 


TELEPHONE BROAD 4478 





INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 
Reserve for Unearned Premiums.................... $1,149,297.48 
Other Liabilities. . tind ae RR ee OPC ee 257,293.41 
Capital.. Le omcawete . .$500,000.00 
Net Surplus. . . 988,687.75 
Surplus to Policyholders. ... .............0 0000000888 1,488,687.75 


$2,895,278.64 


Wm. H. Palmer, President E. B. Addison, Vice President ° 
B. C. Lewis, Jr., Secretary WwW = Palmer Hill, Asst. Secretary 
J.C. Watson, Treasurer J.M 


ME Pd BBE ES sas G5 ois ss alone wise sie 


- Leake, General Agent 








ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $1,250,000.00 
Net Surplus, ... . $2,840,571 
Surplus to Policyholders, $4,090,571 





" EASTERN DEPARTMENT 
D. H. DUNHAM, President 


WESTERN DEPARTMENT 
NEAL BASSETT, V.P. and Mgr. 
Pa aN KAY, Vice-Prea, W. T. BASSETT, Ass’t Manager 
NEWARK, Nj. CHICAGO, ILL. 
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Actions speak louder than words 


‘‘Service”’ once was the synonym for “Welcome co- 
operation and assistance.’’ Today, ‘Service’ is SO 
overworked that, to many people, the original mean- 
ing is quite reversed. Most of us fight shy of the man 
who is forever talking about “‘his service,”’ it’s usually 
a case of the empty barrel. 

But while the word itself may be run down at the heel, 
the 1 spirit of service can never be out of date since all 
successful haa cae is based upon it. 





Remember that the Fidelity-Phenix offers you co- 
operation and assistance in the old spirit of service. 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York 


HENRY EVANS 





Chairman of the Board ag 
Cc. R. STREET 
President - $2,500,000.00 
Chicago Montreal San Francisco 











cama aiae 











Just the Book you have been Waiting for 





A New EpucaTIONAL TREATISE FOR 
Fire InsuRANCE STUDENTS 


Building Construction 
As Applied to 


FIRE INSURANCE 


Embracing Lectures by 
CHARLES C. DOMINGE 
Before Classes of the 
Insurance Institute of America 
also 
INSPECTING FOR FIRE INSURANCE PURPOSES 
Including Valuable Suggestions by 
WALTER O. LINCOLN 
Messrs. Dominge and Lincoln are authors of the standard publication 


Fire Insurance Inspection and Underwriting, and are members of the Na- 
tional Fire Protection Association. 


Prices: 


Im paper Cover.........eceeeceeeeeeeeereee 


In cloth binding. ..........-cceeeecececees $1.50 
Liberal Discounts in wholesale quantities 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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UNLICENSED AGENTS 





Texas Department to Begin Thorough 
Investigation 





CALLS PRACTICE PERNICIOUS 





Many Unauthorized Persons Soliciting In- 
, surance, Is Charge 

Austin, TEX., August 21.—Ed. Hall, Texas 

ssioner of Insurance and Banking, an- 


Commi 
that information has been received by 


nounced y 
his department that certain of the “general 


insurance agencies and companies of the city 
of Dallas have been supplying names to this 
department of persons who act as insurance 
solicitors, and that some of them act as in- 
surance solicitors who are not actively engaged 
in this line of business—some of them being 
bookkeepers, contractors, property owners and 
clerks in offices; also that they are accepting 
business from solicitors who had not been ap- 
pointed by this department and had no permit 
to solicit insurance. 

“In the first instance,’ continued Commis- 
sioner Hall, “this department believes that it is 
a pernicious practice and against the best inter- 
est of the insurance business of Texas; and in 
the latter instance, it is absolutely illegal and in 
violation of the law. 

“We believe that if such practice is persisted 
in that it will spread to such proportions in 
other cities that it will bring the insurance busi- 
ness into disrepute and subject this department 
to severe and just criticism. We are now giv- 
ing serious consideration and will no doubt at 
an early date make a thorough investigation 
of the situation at Dallas. It is the policy of 
this department to be just and fair to all alike, 
but it is also our desire to make this depart- 
ment as efficient as possible to protect those who 
are legitimately engaged in the insurance busi- 
ness.” 

Big Cotton Policy 

BirMINGHAM, ALA., August 22.—What is 
thought to be the biggest insurance policy ever 
written in Alabama has just been closed by the 
Alabama Farm Bureau Cotton Association with 
the Cotton Insurance Association of Atlanta, 
which is a cotton insurance pool made up of 
some of the largest insurance companies in 
the United States. The business was divided 
between A. D. Smith, Hamilton and Glover 
Agency of Birmingham and Mead and Porter 
of Montgomery and placed through Albert J. 
Brame, general agent. 

According to Allen Northington, general man- 
ager of the association, this insurance provides 
unlimited protection on the cotton which the 
association will handle and the protection be- 
gins at the time the cotton is delivered by the 
growers at their railroad station or warehouse 
and continues until the cotton is sold, even 
though it may be sold in Liverpool, France, 
Italy or any other cotton market of the world. 


—Judge E. R. Stevens of the Circuit Court, Madi- 
he Wis., cited the DeForest Mutual Fire Insurance 
ompany to appear and show cause why its property 


should not be taken by Platt Whitman, State Insur- 
ance Commissioner, 








HEARD ALONG WILLIAM STREET 








The Warehouse Situation 
As an outgrowth of the various conferences 
following the severe fire in the Jane street 
warehouse, a committee has been appointed as 

follows: ‘ 
Peter C. Spence and John F. Dixon, Bureau 
F. J. T. Stewart, New 
York Board of Fire Underwriters; E. R. Hardy, 


of Fire Prevention; 
assistant manager New York Fire Insurance 
Exchange; H. E. Newell, National 
Fire Underwriters; P. L. Gerhardt and W. C. 
Crosby, 


Board of 
Warehousemens Association. 

This committee held its first meeting in the 
rooms of the Bureau of Fire Prevention, Room 
1100, Municipal building, on Thursday, June 
15. The committee was in session for some 
three hours, during which time the following 
was accomplished: 

1. The 


asked to go carefully over a proposed draft of 


Warehousemens Association were 
an ordinance and as early as possible in Sep- 
tember have the report ready for a full meet- 
ing of the committee. 

2. A sub-committee of three was appointed 
to compare the various lists of explosive mate- 
rials and to draw up a prohibited list for the 
consideration of the full committee at its next 
Mr. Stewart of the New York Board 
of Fire Underwriters, Mr. Newell of the Na- 
3oard of Fire Underwriters and Mr. 
3ureau of Fire Prevention form 


session. 


tional 
Dixon of the 
this committee. 





Caledonian to Move to Hartford 


United States Manager Charles H. Post, of 
the Caledonian Insurance Company, has an- 
nounced that plans providing for the removal 
of the company to Hartford have been ap- 
proved. The financial affairs of both companiés 
will be handled in New York, as heretofore. 

The United States branch of the Caledonian 
and the home office of the Caledonian-Ameri- 
can have been located at 50-52 Pine street, New 
York city, since the spring of 1902, when the 
Caledonian completed the building. For some 
years it was admirably fitted to the needs of 
the companies, the local department occupying 
the ground floor and the executive and under- 
The growth of 
their business has been such, especially in the 
last few years, that they have been obliged to 
occupy additional floors in the building, an 
arrangement which has proved unsatisfactory, 
as it involved much inconvenience and loss of 
time. 

In the early spring of 1920 the Caledonian 
received such a flattering and substantial offer 
for the building that it felt warranted for good 
As a part of 
the sale satisfactory arrangements were made 
with the new owners to continue occupancy of 
the premises as tenants for a period of five 
years, subject, however, to cancellation of the 
lease at a stipulated time in any one year. 


writing departments the sixth. 


business reasons in accepting it. 


II 


North River in Marine Field 

Jesse Spier and C. D. West have been ap- 
pointed by Appleton & Cox, attorneys for the 
marine department of the North River Insur- 
ance Company and United States Fire Insur- 
ance Company, general marine agents, effective 
September 1 under the firm name of Spier & 
West. 

The present appointment appears to be a 
most advantageous one in every respect. Messrs. 
Spier and West are, respectively, president and 
vice-president of the Trans-Marine Underwrit- 
ing Agency, Inc., which is manager of the ma- 
rine dpeartment of the Importers and Ex- 
porters Insurance Company of New York, and 
it is generally understood that the results of 
their marine underwriting for that company 
have been especially good. They have earned 
an excellent reputation and with this new facil- 
ity they will be better equipped to continue and 
increase the business which has been developed 
through their efforts. 


George Harrington Resigns 
George Harrington, vice-president of the Na- 
tional Liberty Insurance Company, has resigned 
from that company and will announce his future 
plans upon his return from his vacation. Mr. 
Harrington has charge of the underwriting in 
the South, Canada and Cuba. Mr. Harrington 

has been with the company since 1899. 


Lloyds Planning to Start New Company 

Rumors are being circulated to the effect that 
interests associated with London Lloyds are 
seeking to establish a new company in this 
country to take care of surplus business and 
reinsurance. 


Joins Floyd M. Dull 
R. L. Greene, special assistant in the Metro- 
politan branch of the Travelers, has joined 
Floyd M. Dull, Inc. 


To Stamp Out “Knocking” 

Mapison, Whis., August 21.—Insurance 
agents and companies will be held to strict 
accountability for their statements about com- 
peting companies, according to the announce- 
ment of Insurance Commissioner Whitman. 
This statement arose over the fact that R. L. 
Lee of the Liberty Foundry Company, Wau- 
watosa, filed a statement with the Commissioner 
regarding certain statements alleged to have 
been made by James D. Cantwell, Milwaukee, 
about a competing company. A hearing was 
held last week. Cantwell denied having made 
any such statements regarding a competitor. 
3ecause of the keen rivalry between companies, 
Whitman issued a warning to-day. His in- 
vestigations indicate that several companies 
may have indulged in this practice. 


Jackson, Mrss., August 16.—L. F. McDonald, fire 
chief at Jackson, accompanied by Mrs. McDonald, 
left Iast Friday for San Francisco, to attend the Na- 
tional Fire Chief’s Convention. 
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Accident Insurance 
For Tourists 


HE railroads are expecting a large tourist 
travel thissummer. Summer excursion rates 


are lower than they have been for some time. 


With their knowledge of travel accidents, the 
prospective travelers will have more money and 
inclination for accident insurance. 


The Maryland Casualty agents, in the Per- 
fection Accident Policy, have the standard of 
perfection in accident insurance to offer to 
tourists; complete and extra coverage. 


The policy covers the policyholder in his 
daily routine as well as on his vacation or bus- 
iness trips. 


Maryland Casualty Company 


Baltimore 





Casualty Insurance - - - Surety Bonds 

















JUST PUBLISHED 


AGENTS AND BROKERS! ADD TO YOUR INCOME 
LEARN OF NEW OPPORTUNITIES FROM THE BOOK 


SURETY BONDS 


By EDWARD C. LUNT 


A well known surety official and underwriter of long experience 


THE CHAPTER TITLES EMBRACE 


Preliminary and General Topics Judicial Bonds 
The Underwriting of Fidelity Risks from the Stand-= Contract Bonds 
point of the Principal Depository Bonds 


presser es ~ re! Fidelity Bonds from the Stand= Fiduciary Bonds 
point of the Obligee F 
Special Classes of Fidelity Bonds a. Security 
Position Fidelity Bonds roni 


Special Fidelity Bond Topics License and Permit Bonds 


Bankers’ Blanket Bonds Special Classes of Surety Bonds 

Public Official Bonds—General Considerations Automobile-Conversion Bonds" ; 

Public Official Bonds—Certain Important Species A Diffident Word to Home Office Executives 
of the Genus Suggestions to Agents 


TABULAR INDEX—FIRST AID TO AGENTS 


Anappendix contains a Tabular Index which is described as “First Aid to Agents,” and which, with notes, occupies 12 pages. It lists about all the important ne 
of bonds that commonly come up in the day’s work, shows the classification of each, lists the page of the General Manual where it is treated and the section 0 
this book where it is dealt with, and refers to notes giving general underwriting information about particular bonds. 


Surety Bonds contains 370 pages of information which will be found of great service by surety underwriters, agents and brokers. 


Price per Copy, $2.50, delivered. Discounts in Quantities 


THE SPECTATOR COMPANY 
SELLING AGENTS 
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LIFE UNDERWRITERS HOLD FINE CONVENTION 





Crowd Attending So. Large Theatre Was Bought Out 
To Accommodate Visitors 


0. E. ELIASON NOMINATED FOR PRESIDENT 





Charles Jerome Edwards Trophy Awarded to New Mexico Association for Gain in 
Membership 


Toronto, August 22.—The accommodations 
of the King Edward were seriously overstrained 
by the crowds that assailed it from the morning 
trains. The immense new convention hall on 
the top floor was found to be entirely too small 
and it was necessary for the committee in 
charge to arrange for the use of the Allen 
theater, which was bought out for two days in 
order to handle the crowds. Similarly, two ban- 
quets are to be held Wednesday evening, both 
of equal size and merit, according to the com- 
mittee. 

John L. Shuff, president of the National As- 
sociation, presided at the morning sessions and 
introduced the various speakers with character- 
stic wit and humor. The only business was 
transacted at the close of the session, when 
Franklin W. Gans, ex-chairman of the execu- 
tive committee, reported to the association. He 
announced that the next meeting would be held 
in Chicago, although the dates have not yet 
been set. The association has lost a net mem- 
bership of 719, but a number of new associa- 
tions were noted, which will undoubtedly half 
restore the balance. There are now over 150 
associations in the national body. 

The Charles Jerome Edwards trophy was 
awarded to the New Mexico Association, hav- 
ing had the largest increase in membership from 
anumerical and percentage standpoint. 
Maguire made a most felicitous address of 
welcome, his reference to the fine feeling be- 
tween the United States, England and Canada 
dicing great applause. He tendered the 
keys of the city to the visiting underwriters, 
who were much pleased with his remarks, es- 
pecially his advice to ask for anything they 
wanted but did not see, to which the audience 
promptly responded by singing “How Dry I 
Am,” 


Mayor 


W. W. Charters said men are more influenced 
Personality 
An argument or suggestion might 
be approved if offeréd by a person one likes, 
Whereas it would be rejected if presented by a 
petson one dislikes. 

Mr. Swope, president of the Cincinnati Asso- 
tiation, offered a resolution, the effect of which 
would be to place the National Association on 
record as opposed to any combination of life 
mstrance and banking embraced in one con- 


by their feelings than by logic. 
counts much. 


a This was referred to the executive com- 
mittee, 

James Elton Bragg, New York, made an in- 
teresting talk on the close, advocating the utility 
ot fring the imagination by word pictures 
rather than by presentation of cold facts in 
bringing Prospects to the signing point. 

Dr. John A, Stevenson, New York, told of 
the new plan to aid through committee of joint 
standards in bringing about a broader installa- 
ton of life insurance schools in State and other 





universities. Through the co-operation of the 
life agency officers and the National Associa- 
tion, a practical curriculum and standards for 
faculty have been worked out and a further 
announcement will soon be made. 

Tuesday’s afternoon session opened with 
Charles Jerome Edwards in the chair. 

L. N. L’Esperance set forth the advantages of 
life income insurance, which he considers easier 


to sell and better for both buyer and seller. It 





Joun L. SHUFF 


Retiring President of the National Association 
of Life Underwriters 


also has an advertising value to the agent who 
appreciates his opportunities. Mr. Edwards 
called for remarks upon particular cases, set 
forth in word pictures, and developed consider- 
able discussion and a variety of opinions as to 
the best way of handling them. 

He characterized monthly income as salva- 
tion insurance and advised agents to recommend 
it freely to their clients, endeavoring to suit 
their needs as far as possible instead of taking 
the easiest way and selling lump sum insurance. 

Among those who participated in the discus- 
sions were: John H. Russell of Los Angeles, 
Donald Sinclair of New York, Orville Thorp of 
Dallas, Messrs. Darby of Baltimore, McMillan 
of Los Angeles, Edward A. Woods of Pitts- 
burgh, Creel of Detroit, and Hardy of New 
York. George L. Dyer of St. Louis spoke on 
“Business Insurance,” taking the place of W. J. 
Graham of the Equitable Life, who was unable 
to be present. 

The picnic at Centre Island was a huge suc- 


cess, close to 1500 taking the sail and enjoying 
a delicious box supper. There were many odd 
and amusing races, in which both men and 
women took part. 

The nominating committee of the National 
Association met late Tuesday night and pre- 
O. A. 
Eliason for president; vice-presidents, W. J. 
Walker and Roy Heartman; treasurer, Robert 
L. Javes, New York. 


pared a list of nominees as follows: 


WEATHER HeEtps Success 
Ont., August 
greeted the visitors to the third international 
convention of the National Association of Life 
Life 
sociation of Canada at Toronto, many of whom 
arrived Sunday and Monday. The delightful 
Herbert C. Cox of 
the Canada Life to entertain many early comers 
Sunday. has 


TORONTO, 21.—Fair skies 


Underwriters and the Underwriters As- 


weather enabled President 


at a lawn party on Toronto 
gained fame as a convention city and all signs 
are auspicious for a largely attended and profit- 
Both and the United 


States will be well represented, delegates hav- 


able meeting. Canada 
ing already arrived from various sections of 
both countries, about 800 having registered by 
Monday. 

The fact that many hundreds of men whose 
success has been dependent upon their clear 
thinking, logic and resourcefulness find it profit- 
able to gather here from a domain comprising 
most of the North American Continent testi- 
fies eloquently to the usefulness of the ex- 
change of ideas and experiences, which is the 
main purpose of the convention. 

Executive committees of both organizations 
met Monday. Summaries of committee reports 
of the national association appear elsewhere in 
this issue. The report of Edward A. Woods 
upon educational program was favorably com- 
mented upon. 

At the afternoon meeting of the national asso- 
ciation it was decided to recommend Chicago 
as the place for the next annual meeting. 
Among the more important delegates who reg- 
istered Monday were: 


George Barmore, Chicago; J. W. Bishop, 
Chattanooga; C. W. Brandon, Columbus, 


P, F. Clark, Boston; Ernest G. Clark, Balti- 
more; J. Stanley Edwards, Denver; Charles J. 
Edwards, Brooklyn; Franklin W. Ganse, 
Boston; Jules Girardin, Chicago; Isaac Miller 
Hamilton, Chicago; Roy H. Heartman, Des 
Moines; Geo. H. Hunt, Toronto; G. L. Hunt, 
New York; F. H. Kortright, Toronto; Robert 
F. Short, Dallas; John A. Stevenson, New 
York; A. R. Spier, New York; John L. Shuff, 
Cincinnati; J. G. Stephenson, Winnipeg; A. O. 
Swenk, Richmond; Ben Thorpe, Dallas; Orville 
Thorp, Dallas; Jonathan K. Voshell, Balti- 
more; Edward A. Woods, Pittsburgh; Percy 
C. H. Papps, Newark; H. W. Rhodes, New- 
ark; Oliver Thurman, Newark; Charles Hom- 
meyer, Cincinnati; William Duff, Pittsburgh; 
Walter B. Peace, Toronto; E. C. Peebles, Cin- 
cinnati; J. H. Russell, Angeles; J. H. 
Shively, Houston; H. W. Spence, Detroit; S. 
H. Swope, Cincinnati; S. D. Wyman, Boston; 
W. W. Wood, Pittsburgh; H. A. H. Baker, 
Winnipeg; D. R. Midgette, Richmond. 


Los 
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The Accumulation Policy 


AN IDEAL COMBINATION 
OF 
INSURANCE WITH INVESTMENT 


SPECIMEN RATE 
$10,000 AGE 35 $319.00 


TABLE OF SURPLUS ACCUMULATIONS 


Based on continued annual premiums of 
And insurance cost (included) o 


$319.00 


And 4% annual interest after first year on surplus accumu- 


lations of $156.00 


Amount 

. Payable 

End of Excess Accumu- Accumu- In Case 
Year lations lations of Death 
5 r $26.50 $688.90 $10,688.90 
10 3 66.00 1,716.90 11,716.90 
15 . e 114.10 2,967.70 12,967.70 
20 2,964.00 172.70 4,489.40 14,483.40 


The Accumulation Fund, or the interest therefrom, may be used for the pay- 
ment of premiums, or withdrawn in cash at any time. Its use, however, does 
not reduce the insurance benefits specified in the face of the policy. No in- 
terest is required on withdrawals. Any balance in the Accumulation Fund 
at the death of the insured is payable to the beneficiary as additional 
insurance. 

We are also writing a policy covering insurance benefits only without invest- 
ment features—-Specimen Rate Age 35, $16.30 per $1,000.00. 


Capable Personal Producers Wanted in Twenty States 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 


Organized 1871 


Life Insurance Company of Vig 


RICHMOND, VIRGINIA 
OLDEST LARGEST STRONGEST 


Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies fr 


$1,000.00 to $50,000.00, and Industrial Policies from 
$12.50 to $1,000.00 


Condition on December 31, 1921 


$28,308,449,.13 

25,109, 146.04 
3,199,303.09 — 
214,188,461 00 — 
1,897,435.45 © 


$27,720,705, 


Capital and Surplus 
Insurance in Force 
Payments to Policyholders 


Total Payments to Policyholders since 


Organization 
JOHN G. WALKER, President 




















PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 


Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 


THE PRINCIPLES OF | 
SURETY UNDER WRITING) 


Third Edition Just Published 
By LUTHER E. MACKALL, A. B., L. L. B. 


An Instructive Work for Surety Managers and Underwriters 
CHAPTER HEADINGS 

FIDELITY BONDS—Public Official Bonds—Court Bonds | 
(including executors, administrators, guardians, trustees, re- — 
ceivers, assignees), Court Bonds (including all required to be © 
filed in course of judcial proceedings)—Contract Bonds— 7 
Depository Bonds—Bonds of Indemnity on account of lost | 
instruments—Bonds on Assignment of Accounts Receivable— 
Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 7 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Bound in Buckram Price $3.50 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 135 William Steet | 
Insurance Exchange NEW YORK 




















MAKING MONEY 


That Detroit Life Agents are making | 
money is evident from the fact that during} 
the first six months of 1922 Detroit Life Agents: 
wrote $7,885,000.00 of new business. 

This is an increase of 40% over the same | 
period last year. In June, Detroit Life 
Agents wrote $1,808,000.00 of new business) 
in Michigan. 

There are some very fine agency oppor 
tunities with the Detroit Life, especially for) 
experienced agents. Can also use a few part 
time men. Home Office cooperation assures) 
SUCCESS. 





M. E. O’BRIEN, President. 
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| Making Life Insurance Prospects Do It Now 


3y Frank H. WILLIAMS 


ECENTLY the writer had an interesting 

talk with a life insurance agent who has 

been particularly successful in making 
prospects sign up immediately and take their 
physical examinations at once instead of put- 
ting the matter off from week to week and 
month to month although the prospects have 
every intention in the world of eventually pur- 
chasing life insurance. 

All agents are familiar with this class of 
prospects—the man who says: “Well, I’m go- 
ing to take out some more life insurance soon 
but I'm tco busy to attend to it now,” or “I'll 
let you write me up a policy in a couple of 
months or so as soon as I get straightened 
around,” or “Not now, old top, perhaps in six 
months or a year. I know I should carry 
more insurance but there are some other things 
I want to do first.’’ 

It is in the making of such men get busy 
at once and sign up the application and take 
the physical examination immediately, that this 
particular agent has been signally successful. 

“How do you do it?” the writer asked. 

“I do it by appealing to their common sense 

and by scaring them into it,” said the agent. 
Let me illustrate by telling about a recent 
actual experience. I had been working with a 
banker, Lemuel Brown, a young man who car- 
tied much less insurance than you'd expect a 
man of his position and family responsibilities to 
carry. I had convinced Brown that he should 
catry more insurance but this is what he told 
me: 
_ I'm going to take out some more insurance 
just as soon as I can afford to do so. T'll let 
you write me up a $5000 policy in, say, about 
six months from now. That ought to satisfy 
you—youve as good as got the business, all 
youve got to do is to be patient for about 
Six months. That will give me time to get 
straightened around a little, finish making some 
Payments on some stuff I’m buying on the in- 
stalment plan and all that sort of stuff. 

I thank you for the business,” I said, “but 

_ between you and me and the gate post its 
about fifty-fifty whether I ever write that pol- 
Icy for you or not!” 

I could see that this made Brown pretty 
angry. His face got rather red and his eyes 
snapped. : 


“  § 
What do you mean ?” he cried. 
you my promise, haven’t I? 
lieve me? 
“T think 
world of d 


“T’ve given 
Don’t you be- 
Do you think I’m lying to you?” 

you have every intention in the 
oing what you say,” I answered, 


“but whether you make good on your promise 
or not is not wholly up to you. Your inten- 
tions are all right but you are battling a lot 
of things when you postpone it for six months. 
You are battling disease, accident, business re- 
verses and death. When you postpone this very 
necessary insurance you are gambling with 
Fate. You are taking a chance that you haven't 
the right to take. If you'll need this additional 
protection six months from now you most cer- 
tainly need it just as much right now. So why 
in the world do you want to wait? You're in 
perfect physical condition now, but will you be 
six months from now? If you’re not your in- 
surance will cost you more. And you are alive 
and happy now, but who knows what will hap- 
pen during the next six months? Your inten- 
tions are all right, but your common sense isn’t 
functioning when you talk about postponing it.” 


That was pretty strong talk, of course, but 
I believe in handing it to a man right off the 
bat. And it always makes me sore when a 
man stalls me off with that in six months or in 
a year excuse. 

I could see that my talk had made an im- 
pression on Brown. He was wavering but he 
wasn't wavering enough to cut out his post- 
ponement and sign up at once. 

“Tisten,’ I said. ‘Selling life insurance is 
my business. And when I tell you that you're 
taking a big chance by postpening your ap- 
plication I know what I’m talking about. I 
know all about the death statistics in this city. 
Do you know how many people died here dur- 
ing the past six months? There were 521 
deaths here—just about three a day. And out 
of this number, only 306 had been noticeably 
ailing six before their death! That 
rather makes you sit up and take notice, doesn’t 


months 


it? How do vou know that you're going to be 
alive six months from now? The chances are 
all in favor of your being alive, of course, but 
you can’t positively tell by any means. And 
what do you know about accidents and ill health 
statistics? Have you any idea about how many 
men have become poor insurance risks during 
the past six months who a half year ago could 
have secured insurance at the minimum rate? 
Don’t you realize that by postponing your ap- 
plication you are doing the very thing which 
may make your insurance cost more—not only 
because of your advancing age but because of 
the fact that disease or an accident may make 
you a poorer risk than you are now?’ 

““That’s right!’ Brown exclaimed. 

“Tisten!’ I went on. ‘You are a business 
You realize that you aren't carrying 


15 


mani. 


enough insurance to adequately protect your 
wife and your family in the case of your death. 
You fully intend to take out more insurance in 
six months. But in the meantime you are go- 
ing to gamble with Fate and with the future of 
your wife and your children. You're going to 
gamble when there's absolutely nothing to gain 
by your gambling! Is that good business? 
Would you care to lend the money of your 
bank to a man who conducted his business on 
any such principle as that?’ 

“*No, I wouldn't!’ Brown exclaimed. “Hand 
me that application blank and fix it up for 
me to take my examination just as quick as you 
can!” 

“That’s the line of talk that I usually adopt 
in making dilatory prospects do it now,” the 
insurance agent continued. “It has been partic- 
ularly successful for me in getting a lot of ap- 
plications signed up quickly and the examina- 
tions taken which would otherwise have dragged 
along for a considerable length of time.” 

“Tt seems to me,” Brown went on, “that the 
insurance agent has a great responsibility. It 
is he, in the last analysis, who is the real judge 
of how much insurance is needed to adequately 
protect a man’s wife and family because the 
agent is familiar with just what a man can do 
with insurance while the purchaser of insurance 
certainly can’t be as familiar with these points 
or have made as much of a study of insurance 
as the agent has. So it strikes me that it is up 
to the agent to bring these matters home to the 
prospect as forcefully as possible. If the pros- 
pect can buy more insurance and actually needs 
more insurance then it seéms to me that for 
the sake of common humanity it is up to the 
agent to tell the prospect plainly just how he 
stands. Perhaps I am wrong in feeling that this 
responsibility rests on the agent, but I’m not so 
sure about it. I that feeling this re- 
sponsibility has been good for my business— 


know 


I've sold a lot more insurance since I took my 
work so seriously than I ever did before. And 
perhaps other agents would have the same ex- 
perience if they adopted tactics similar to mine 
and felt as deeply about their work as I do.” 

Interesting, isn't it? 

Perhaps this agent is right about the mat- 
ter—perhaps other agents might get quicker 
action in certain instances by adopting this 
man’s plan. 

Why not try it some time and see? 


A. R. Epperson of Temple, Tex., has recently 
accepted a position as field supervisor of agents, 
south Texas territory, for the United Fidelity 
Life Insurance Company of Dallas. 








Why Rich Men Insure 
By LEANDER TURNEY 

An insurance agent was showing a so-called 
“business man” a list of wealthy men who carry 
large amounts of life insurance. “I don’t see 
why they do it!” the man exclaimed; “they 
don’t need the protection, and the insurance 
yields very small returns on their investment.” 

Well, why do they? The Spectator Company's 
book, “Prominent Patrons of Life Insurance” 
gives the reasons of hundreds of them for in- 
suring. But these may be profitably analyzed 
a little, and classified. 

tT. Rich men buy life insurance because in 
this way they can make their money bear inter- 
est twice—or, rather, bear two rates of interest 
for them at the same time, which together make 
a very high rate. An illustration makes it clear 
how this works: 

A man at twenty-one buys some kind of good 
stocks at, say, 84 cents. For $10,coo he can 
purchase $11,900 of the stocks, which we will 
say bear 6 per cent, so yielding him $714 per 
annum. He can buy high priced endowment 
insurance with this amount (premium at 21, 
$49.31 per thousand), which will give him $14,- 
400 dollars of insurance, maturing a cash value 
of $17,304.69 in twenty years. He draws this, 
and buys more stocks, at the same price, secur- 
ing $20,600 face.value; added to the $11,900 
already held by him, giving him $32,500 worth 
of stocks, which will yield $1950 income per an- 
num. He spends all of this to buy more twenty- 
year endowment life insurance of the same kind 
(premium at 41, $53.41), which will enable him 
to carry $30,500 insurance. This matures when 
he is sixty-one, yielding him $44,779.29 cash, 
which with the cash value of his bonds give him 
$72,079.29 return in a period of four decades 
on an investment of $10,000. He has had an 
extraordinarily high rate of interest, to be so 
safe. If he can use fifteen-year endowment, 
and reinvest his matured policies at thirty-six 
and again at fifty-one, at sixty-six he will have 
more than a hundred thousand dollars, or ten- 
fold. The returns, so far from being small, are, 
when their extreme safety is considered, very 
large. 

2. The other statement of the objector, that 
rich men do not need protection, is also in- 
correct. No man knows better than the man of 
wealth how uncertain the turns of the wheel 
of fortune are likely to be, how easily fortunes 
are swept away, and how time and chance hap- 
pen to all men. As well say that a great city 
needs no fire protection, because it is great; that 
a great banking institution needs no reserve 
because it is great; or that a great ship needs 
no anchors because it is so vast. As a matter 
of fact, the rule works the other way: the larger 
a man’s wealth, the more varied and complex 
his interests are apt to be, and the more they 
need protection. 

3. Rich men carry life insurance because 
in doing so they are following expert advice. 
Men of vast interests, who are in the habit of 
directing armies of lieutenants, must not only 
issue orders, but they must listen to expert ad- 
vice. 


The captain of industry must leave many 
details to the judgment of men better and more 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 





specially qualified than he is to pass upon them. 
He forms the habit of doing this to such an 
extent that when actuaries tell him that nothing 
offering a safe investment and at the same time 
protection can be worked out that is better 
than a life insurance policy, the rich man knows 
by experience and habit the value of such ad- 
vice. 

4. The reasons of rich men for carrying life 
insurance are the same which ought to govern 
men generally, for the rich men are men sub- 
ject to most of the dangers and disasters that 
are common to humanity: accident, disease, re- 
verses and death. They love their wives and 
right-minded men do; 
their 


their children, as all 
they are interested in the welfare of 
dependents; and they desire to safeguard their 
business associates. Looking over the book re- 
ferred to, in which hundreds of men of large 
means tell their reasons, it is seen that they are 
actuated by the same human fears, sympathies, 
sense of uncertainty, and desire to make pro- 
vision for emergencies that other men have. 

5. The rich are conservative. When a man 
has wealth, or reputation, or any precious thing 
to conserve, he becomes cautious. Life insur- 
ance is a plan for playing the financial game of 
life safely; and it is the only plan known for 
Bad seasons and bad markets may 
stable of all 
farming—at least as far as the individual farmer 


doing so. 


ruin even that most industries, 


is concerned. Manufacturing, merchandising, 


mining, and all the rest are callings of extra 


compared with life insurance. 


Naturally such a plan as that of life insurance 


hazard, as 


appeals to a man who knows the perils of big 
business, and who has trained his powers to 
the difficult task of holding what he has. 

A conservative poor man will do wisely to 
govern himself with the same prudence that is 
shown by his abler, more fortunate or, at any 
rate, more successful brother. 


Three States Receive Fourth of United 
States Income 

Three States, New York, New Jersey and 

Pennsylvania, receive one-fourth of all income 

in the United States. 

Twelve Southern 

than 21 per cent of the population, receive less 


States, comprising more 


than 15 per cent of the total income. 
On a per capita basis, the people of the 
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Pacific States receive a higher average income 
than those 1 any other regional group. 

These figures are taken from advance sheets 
of a report entitled “Distribution of Income 
by States,” soon to be issued by the National 
Sureau of Economic Research, Inc., from its 
headquarters 474 West 24th street, New York, 

This report will form the third volume of a 
series giving the findings of an exhaustive in- 
vestigation of “Income in the United States” 
upon which the staff, composed of Wesley C 
Mitchell, Willford I. King, Frederick R, 
Macaulay and Oswald W. Knauth has been er- 
gaged for more than two years, 

Pine Briuer, Ark., August 22.—J. B. Simon, local 
agent for the Equitable Insurance Company, has had 
work started on the erection of a handsome $10,000 
home in Rutherford Park, near Alabama street. 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,250,000. In- 
surance in force $103,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 

The best for the policyholder 
and agent. 


Operating in 18 States. For 
territory write today 
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Life Insurance and Stock 


By G. L. PLuMLEyY 


Recently in THE SPECTATOR Walter G. Her- 
rick of Wellington, Kan., candidate for the 
Republican nomination for Insurance Commis- 
sioner, is quoted as saying that he is strongly 
opposed to the plan of selling life insurance 
company stock with life insurance mingled in 
one contract. 

The writer of this article is glad that Mr. 
Herrick has risen in meeting and expressed 
the view which is rather general among con- 
servative thinkers as to selling life company 
stock mingled in with life insurance in a single 
contract. 

There is 10 reason why life insurance stock 
should not be sold on its merits, just as other 
stock is sold. There is no reason why a com- 
modity “as valuable as life insurance, and as 
universally needed as life insurance, should not 
be sold by itself just as shoes are sold by them- 
selves and butter and coffee. The possible rea- 
son, it would seem, why such a mingling of 
goods should take place is in the mingling the 
and buys what he 
But whether this is 


customer gets confused 
would not otherwise buy. 
so or not, life insurance as a commodity needs 
no excuse for its selling and no bolstering 
ina sale. If it is as good a thing as we life 
insurance men know it to be it can be sold on 
its merits everywhere and to any one. 

That was the great fault of the deferred 
dividend plan of insurance as employed some 
years ago and now gone by legislation into the 
insurance scrap basket. The fundamental 
trouble with the deferred dividend plan was 
that it considered life insurance as not in it- 
self valuable enough to be sold without a 
further inducement of an investment feature. 
It attempted to make the prospect believe that 
he would obtain his life insurance practically 
for nothing. You cannot obtain for nothing 
food, nor clothing, nor the other things which 
keep life in the human body. And nobody but 
the fool of expect that such an 
amazingly valuable thing as life insurance can 
be got from any life insurance company for 
nothing, 

The agent who emphasizes the extraordinary 
value of life insurance for the average man 
and always insists that such an extremely 
valuable commodity cannot be purchased but for 
a reasonable price will always and everywhere 
be far more successful than the agent who will 
try to sell life insurance as an investment, 
where the insurance feature costs the insured 
Asa 


fools can 


nothing, or even is a source of profit. 
matter of fact, the average man is wise enough 
to look with suspicion on any goods offered 
which cost him little or nothing. There are 
exceptional men, speculative and avaricious, 
who are on the lookout for getting things for 
little or nothing, but these are exceptional and 
need not be considered when the vast majority 
are concerned. 

There is another strong argument against 
selling anything whatever in connection with a 
life insurance policy. That is that even the 
clearest-headed agent and the clearest-talking 


agent always has the greatest of difficulty in 
making perfectly plain to the policyholder the 
nature of his life insurance contract. Go any- 
where and ask the keenest business men what 
kind of policies they carry and they will mix 
up twenty-payment life with ‘twenty-year en- 
with ten- 


dowment, and even term 


payment life; and, in fact, it is rare to find 


ten-year 


any man whatever who has a definite idea con: 
cerning the policy or policies he is carrying. 

When life insurance is sold together with 
something else, stock in a life insurance com- 
pany, or shoes, or corner lots, or anything, you 
confuse the matter and give the policyholder 
the very minimum of opportunity to understand 
the nature of his policy. This always leads 
to future trouble—and trouble, misunderstand- 
ing of the nature of a life insurance policy, 
is a very bad thing for any company, small or 
large, old or young. 

With life insurance, as with everything else, it 
always pays, and pays big, to satisfy your cus- 
tomer, and you never satisfy your customer 
when you still further confuse him and make 
it very difficult for him to know what you have 
sold him. The way to satisfy a man is not to 
confuse him as to the nature of the goods 
offered, and the simplest plan, therefore, is 
always the best. Sell coffee as coffee, and shoes 
as shoes, and life insurance as life insurance, 
and life company stock as life company stock. 

And if life company stock is offered purely 
on its merits as stock, and nothing but stock, 
it can be believed that it will be sold just as 
easily as if.mingled with something else. The 
fact is that no one has ever proved that stock 
can be sold more easily when combined with 
anything whatever. If the stock is a good 
thing, and cats be proved to he a good thing, 
it surely can be sold without hitching anything 
with it. If it is not a good thing, and cannot 
be proved to be a good thing, it is hard to see 
how it can be sold more easily by hitching 
things to it. 

Of course there is no reason on earth why 
the agent should not solicit among the stock- 
holders of a life insurance company. These 
stockholders wish the company to be success- 
ful and should be glad to take insurance even 
for this reason. But the plain fact is that 
every man needs life insurance, and needs it 
with the greatest of needs, so in soliciting the 
stockholders of a company the agent has a little 
extra hold on his prospect, because the pros- 
pect has financial reasons for wishing the suc- 
cess of the company. And it is reasonable that 
securing a man as a stockholder of a life com- 
pany, and afterward soliciting him for life in- 
surance, will meet with the same success, prob- 
ably with more, than confusing his mind by 
offering him some kind of a mixed-up contract 
of stock mingled with life insurance. 

This matter is more general in scope, and 
every solicitor of life insurance will do well 
to extol the vast value of the goods he has for 


And 


sale—plain good straight life insurance. 
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the stuff is far more valuable than any other 
stuff whatever offered in the market. When 
a solicitor gets that deep under his skin he 1s 
ripe for big success, for no man is really suc- 
cessful to his own limit of success until he 
himself fully realizes the value of the goods 
he is selling. If he is selling the best thing 
on earth, as he is when he is selling life insur- 
ance, don’t let him think that any other thing 
added to the best thing on earth will make 
the sale any easier. If he fully realizes this, 
he himself will load himself up with the best 
thing on earth, and he will have no trouble 
in convincing his prospect that it is the best 
thing on earth. 

When you meet with a non-successful agent 
of life insurance, nine times out of ten the non- 
success comes from a lack of appreciation of 
the goods he is offering. Even if he is not 
offering stock with the life insurance, his own 
mind is confused and he is attempting to sell 
an investment instead of his real commodity. 

Life insurance, life insurance, plain life insur- 
ance is what the agent has for sale. Let him 
stick to his job and sell it. And if he is a 
salesman of valid life insurance stock, let him 
stick to that job, too. The easier a proposi- 
tion is to understand the easier it is to sell. 

The Wrong Viewpoint 

The person who regards premium payments 
as a tax, and therefore something to pay which 
cannot very well be avoided, has the wrong con- 
ception of life insurance. Every premium paid 
by the insured means one step further removed 
from charity for his dependents, or another step 
towards independence, when the policy is an 
endowment. The man who values independence, 
particularly in the sunset of life, should make 
his premium deposits with the same grace that 
he does his banking—with an inner pride—con- 
scious that the fruition of his efforts will mean a 
Agents News-Letter. 





comfortable old age. 





National Fidelity Life to Move 
It is learned that the home office of the Na- 
tional Fidelity Life Insurance Company of 
Sioux City, Ia., will be moved to Kansas City, 
Mo. 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 





You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL 
Be cae] 


Madison, Conn. 
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The Two Couples 


By J--€ 


When Steve came home from the office he 
found Dora in the kitchen preparing supper. 
She stopped her work long enough to kiss him 
and then started telling him al! that had hap- 
pened during the day. 

“Steve, dear, May just called up and wants 
us to go to the Roof Garden show with her 
and Bob. Said they'd stop for us in their car 
at eight o'clock.” 

“Sounds pleasant,” agreed Steve, opening the 
evening paper, “but I can’t figure out how Bob 
affords all this gayety. I know darned well I 
can't, and I’m on the same salary he is.” 

“IT know why we can’t have a good time like 
they explained Dora, carrying in the 
steaming dishes. “It’s because you put so much 
into that old endowment policy which I didn’t 
You don’t 


see Bob wasting his money on life insurance, 


do,” 


want you to buy in the first place. 
do you? He believes in enjoying what he earns. 
Instead of buying worthless stuff like life in- 
and theater 
Did 
and pearls last 


surance, he has an automobile 
parties and beautiful clothes for May. 
notice her ermine 


Those are what you 


you stole 


night ? deprive me of 


when you throw away your money on pre- 


miums.” 


‘But, argued her thrifty husband 


to supper, “do you think that 


dearie,” 
as they sat down 
the furs and jewelry you might wear to-day 
would support us in our old age? Bob and May 
never think of to-morrow or the rainy days of 
old age. If anything shouid happen to Bob to- 
morrow, what would become of May? 

“Oh, Stevie, you're so serious minded. Let’s 
forget our old age to-night and go to the garden 
just once more, anyway. Can’t we—please?” 

Steve reached across the table for her hand. 
“Don't beg me, Dora, because I'm anxious to 
do whatever you wish. But our budget for 
this month is exhausted.” 

“Yes,” she sighed hopelessly, “we're always 


broke, and I suppose we always will be. Bob 
and May go places every night and never run 
out of money. But we, poor things, have 


always got to be saving for old age.” 

“Some day, Dora, you'll see that I’m right 
in thinking about the future. Gordon, 
sales manager, died to-day, and they say his 


our 


wife and kids won't have a cent after the estate 
is settled. 
ing who will land his job and fat salary.” 

“Couldn't you get it, Steve?” 

He shook his head doubtfully. “Most of the 
office think that Bob will force himself into the 
job, but—” 

The telephone rang, and Steve told Bob that 
they could not go out with them to-night. 

A few days later the president of the com- 


Everybody at the office is wonder- 


pany sent for Steve to come to his office, and 
Steve trembled all the way there. 

“My young man,” said the veteran execittive, 
“T have always tried to keep an eye on the habits 
and character of every man in my employ so 
that when it is necessary to pick a leader from 
the ranks I know exactly who is deserving of 





. HAWES 


promotion. Gordon's sad death leaves us with- 
out a sales manager, and it is up to me to ap- 
point his successor. We have had all of you 
men under consideration, and the directors have, 
at my request, chosen you as our new sales 
manager. You were selected because of your 
stable, dependable thrift habits, your ample life 
insurance, and your conservative mode of liv- 
The business world welcomes men with 
these qualities.” 

It was a pleasant blow to Steve, and he 
gripped the arms of the chair to steady himself. 
With a few stammered words he tried to ex- 


ing. 


press his appreciation and promise to make 
good. 

“Dora,” he said that night, after telling her 
of his appointment, it looks like you'll wear 
pearls and fine feathers some day, dear, doesn’t 
ite 

And she did. 
luxuries, but a family. 
a fine home on the boulevard and had auto- 
mobiles. Bob and May continued their nightly 
cabareting in silks and satins, but never were 
able to afford more than a five-room flat. 
is still a salesman and always will be. 

“Steve,” he said confidentially one day at the 
office, my boy wants to go to college with your 


Not only did the years bring 
Soon they moved into 


Bob 


boy next year, and I can’t afford to send him. 
it makes me feel that I’ve failed as a father. 
I guess you were right about paying for that 
endowment policy while I was blowing my 
salary on a good time. It cheated my boy out 
of the advantages with which your boy will 
start life.” 

That night Steve told Dora what Bob had 
said, and it filled her with pride in her Steve. 

“Dear old Stevie,” she laughed, “you were 
right about putting your savings: in that en- 
If you had obeyed my silly 
little brain, we'd still be living like Bob and 
May in a stuffy old flat. 
worked out wonderfully?” 

She threw her arms around his neck. ‘Oh, 
Steve, you're the most wonderful husband in 
the whole, wide world. I wouldn’t trade you 


3obs.” 


dowment policy. 


Hasn't everything 


for a thousand million 


He Put It Over 

Mitwaukere, Wts., August 21.—Joseph W. 
Briggs, Wisconsin manager for the Massachu- 
setts Life Insurance Company, uses an automo- 
bile when he travels about the State to instill 
pep in his agents. On his first trip this year he 
intended to: stick to hard roads, but losing his 
way in Southern Wisconsin, he roamed aim- 
lessly about attempting to get his bearings and 
got stuck in a side road. 

A nearby farmer was induced to hook up the 
old team and yank the machine to dry ground. 
It took him about thirty minutes, yet when he 
was asked for the bill he said, without batting 
that it would be $22. 

A peculiar glare appeared in Mr. Briggs’ 
eyes—a glare that he probably acquired facing 
the summer suns on the plains of Kansas, where 
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an eve, 


Thursday 


he spent his boyhood. Yet, he kept calm, 
“That’s fair enough,” he responded. “T wonder 
if I could get dinner at your house.” The farmer 
thought so and the two went into the farm. 
house. Then Mr, Briggs began to talk. He 
talked insurance. One hour later the farmer 
had signed on the dotted line and was produc. 
ing his checkbook. 

“Let’s see,” said Briggs, “deduct $22 that | 
owe you and $2 for the meal and the balance 
will be just $74.60. Thank you,” he smiled, 

As Mr. Briggs and his car sped down to the 
hard roads, the farmer stood in his yard, 
scratching his head. “Now just how,” he mused, 
“will somebody tell me just how that happened?” 





Missouri State Life Gains 

St. Louis, Mo., August 22.—July business 
of the Missouri State Life Insurance Company 
was 70 per cent greater than for July of last 
year, according to John J. Moriarty, a vice- 
president of the company. At present the com- 
pany is laying definite plans for a fall campaign 
based on the preposal of Vice-President Law- 
rence that insurance should meet the individual 
needs of every client and policyholder. 

Through the insurance journals, Vice-Presj- 
dent Lawrence is calling the attention of the 
insurance world to the fact that the coverage 
on substandard business has been liberalized in 
the Missouri State Life. He says this action 
was taken because of the theory held by the 
company that every man of good moral char- 
acter is entitled to some form of policy at some 
rate. He has announced also that the company 
will allow full first-year commissions and re- 
newals for agents on all surplus and substand- 
ard lines, on the theory that the company should 
serve the greatest number of agents and through 
them the greatest number of people. In all poli- 
cies issued by the Missouri State Life after July 
15, total disability benefits are effective imme- 
diately after the policy is issued; the clause re- 
quiring that the policy must be in force six 
months has been eliminated. 

Reluctant to Accept Presidency 

Boston, Mass., August 22.—Franklin W. 
Ganse, manager of the home office of the Co- 
lumbian National Life, when interviewed by 
Tue Spectator, expressed himself as extremely 
reluctant to consider the presidency of the Na- 
tional Association of Life Underwriters— 
should that position be offered to him. Reports 
from New York indicate that the majority of 
life men look upon Mr. Ganse as the logical man 
for the office. The election will take place at 
the forthcoming Toronto International Con- 
vention. 

Mr. Ganse explained his reluctance was due 
to his wife’s ill health. 


Goes to Chas. Kurzweiler Agency 

Jerome A. Schnur, formerly connected with 
the executive department of the Joseph D. 
Bookstover Agency of the Travelers Insurance 
Company in New York city, has joined Chas. 
Kurzweiler, who was recently appointed man- 
ager of the Guardian Life Insurance Company, 
Mr. Schnur is office manager of the new agency. 
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Criminal Selfishness 


Some time ago THE SPECTATOR published 
yhat John Wanamaker has to say concerning 
jife insurance. Here it is again quoted : It 
is almost a crime to bring up a family in 
affluence and for its master or chief not to ar- 
range his affairs so that they shall be exposed 
to sudden and severe poverty in case of death, 
when, but forethought and the help of sub- 
stantial insurance companies he can put some- 
thing aside out of his earnings for the mother 


and each child without being dishonest with his 


creditors.” . 
In many instances known to the writer the 


wife has been the best partner the man had, 
and helped him materially in making his busi- 
ness a success. And Mr. Wanamaker could 
have omitted the “almost” and been within the 
truth, To be false to one you have promised 
to protect is a crime; it is a terrible crime. Most 
of us would rather be indicted for stealing a 
pocketbook than for crooked dealing with one 
we pretend to love. 


Asout Mr. SCATTERIT 

Out in Connecticut, on the outskirts of a 
shore town, is a splendid country place. The 
man who built the great mansion inherited a 
fortune from an uncle, a large fortune. But 
Mr. Seatterit, as I will call him, was one of 
that large class of persons who know just how 
to get rid of money and just how not to safe- 
guard it. The first thing Scatterit did after he 
inherited his uncle's fortune was to build the 








Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
tails, past history and 
reference. Address, 
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great mansion. Then he spent thousands and 
thousands on the grounds, and then he pro- 
ceeded to sell his uncle’s good sound securities 
and buy all sorts of stock and real estate flyers. 
This went on for several years. 

Of course life insurance agents 
Scatterit, but he laughed at them. 


solicited 
“Say, if you 
had two million, would you drop any money 


into life insurance companies?” he would ask. * 


Don’t 
Got a small policy—took 
it long before I was worth what I am. It’s 
all I want. 
useless.” 


“Hit some chap who needs your stuff. 
waste breath on me. 


No, I say, don't call again. It’s 


Scatterit came of a long-lived New England 
family, and his chance for long life was better 
than most. But you can never tell. We have 
all seen the weak and tottering weakly totter 
into the nineties, while the strong and robust 
next door at fifty-odd totter into the Beyond. 
And so when Scatterit was contemplating add- 
ing a vast addition to his vast mansion, and went 
over to see his architect in his car of a stormy 
evening, he took cold and died within a week. 

( 
Tuose Lert 

There were two daughters and a wife. The 
uncle had been buried in Greenwood Cemetery 
and there Scatterit was buried. It was a big 
Then, a few 
months later, the executor of the estate made 
his report. 


funeral, with a special train. 
Except for a small life insurance 
policy there was practically nothing. The great 
house and lands were mortgaged up to the hilt. 
All kinds of worthless securities and patents 
had been bought. Holes in the ground, called 
silver and gold mines, had swallowed dozens of 
thousands. 

Mrs. Scatterit is living in as cheap a boarding 
house as she can find, and has not enough to 
clothe her after she pays her board. The girls 
have tried out all kinds of employment, and one 
of them is making small wages as an assistant 
The less said about 
the younger girl the better. Already her good 
looks are going, and what her future will be is 
pretty clearly shown in her face. 


in a dressmaking place. 


CRIMINAL SELFISHNESS 

The chief fault, and it is a crime, of many 
men is that they put themselves, their affairs, 
their own comfort, their own pocket, so far 
The old notion that a wife 
is merely a chattel, useful for the housework 
and about as valuable as the family horse or 
They 
marry a girl, and with their goods they “endow” 
the girl—in words. 


above their wives. 


cow, is still lingering in many men. 


But it is very seldom in 
deeds, even if they have the goods, which also 
is seldom. And when they do have the endow- 
ment for the wife, it stays right in the male- 
trousers’ pocket. Does half go to the other 
member of the marriage partnership? Not on 
your life. 

The story is told of the wife of a farmer. 
The farmer bought his farm for a few hun- 
dreds, and for almost forty years his wife 


turned in and helped her husband in every way 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,021,566.00 on Deposit with the 
indiana Insurance Department 


$226,532.00 Surplus Protection to 
Policyholders 


$23,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 














Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If sa, read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 

SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 

THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 

FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 

EMG. 654s cecuuincauewauas $128 .05 
Twenty Payment Life........ $167.10 
Twenty Year Endowment. ...$235.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bidg., Concord, N. H. 
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YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 














THE SPECTATOR 


LIFE INSURANCE SECTION 


a wife can, rising at dawn and laboring until 
she closed her eyes at night. 

Farms had greatly increased in value in the 
neighborhood, and at length the farmer had an 
offer of $20,000 for his farm and decided to 
sell. But under the State laws his wife must 
sign the papers. So one night the farmer’s 
lawyer took the wife one side and handed her 
$100, and asked her for her signature. The 
poor woman burst into tears. Not, mind you, 
because of the meanness of her husband, but 
because of his amazing generosity. Tor all 
the years, when she had been doing all the 
woman work on the farm, and bringing up a 
family of children, she had never seen a greater 
sum at any one time than $1ro. To her, $100 
was a fortune. 

That farmer was a criminal. He was ready 
to steal from a woman who had cooked his 
food, taken care of him when he was sick, 
and had done more than half the work on that 
farm. And let us say right here the reason 
why only 7 per cent of the value of insurable 
lives in this county has life insurance protec- 
tion for dependents goes right back to the same 
lack of decent regard for wives, or other folk, 
shown by the farmer 

When we all come to see plainly that the man 
who has inadequate protection in the way of 
life insurance is a traitor to his wife and chil- 
dren, and a true criminal, as some of us under- 
stand that word, it will be better for everybody. 
When a man marries a woman he assumes a 
responsibility that not one bridegroom in fifty 
or one hundred appreciates. And one reason 
why parents are frequently so loath to see a 
daughter married is that the man may be quite 
as good as the average, yet there is an intuitive 
feeling of the truth—that the daughter is tak- 
ing a frightful risk. 

Probably the life insurance agent is doing 
the most valuable service to his community that 
any one can or does render. And it is well to 
call his attention time and time again to the 
fact that the vast majority of men will spend 
freely for clothing, for food, for luxuries for 
themselves, but when it comes to premiums for 
life insurance they begrudge every cent. This 
isn't a pleasant indictment of human nature, but 
it is a true indictment. 

The real reason why so many men surround 
themselves with fenders-off against their solicit- 
ing for life insurance is that they are criminally 
Hundreds for your uncle Dudley, fives 
Cigars at eight 


selfish. 
for the madam and the kids. 
plunks per box for him, and—to the Old Nick 
with life insurance! 


How to Sell Me 

Organize yourself for each interview. Know 
your presentation and give it in simple, not 
technical, language. I’m awfully dumb about 
everything but my work and can’t adjust my- 
self quickly. Make it easy for me and as brief 
as possible. Don’t ask me to sit and read a lot 
of stuff while you sit and wait. 

Don't ask me if I’m busy. If 
terribly embarrassing and if I am the busy 
signal is out. Busy or not I should be inter- 
ested in any proposition that means as much to 


I’m not it’s 
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my future peace of mind and my family’s com, 
fort as the one you'll have to offer. So put your 
message across unless you see the Circumstances 
are hopeless. If such is the case give me th 
high sign and promise to come again, 

Don't think it’s absolutely necessary to wring 
my hand at meeting. When I’m in the mood | 
like to shake hands but it’s my wative } 
my office to make the offer. it. 

Try to think of a way to do some little favor 
for me and thus put me under some obligation 
before you offer me your contract. 

You read the papers; you'll learn of a mutual 
friend; maybe you'll find my weakness—perhaps 
it’s golf, hunting, club affairs, or what not 
Whatever it is play up to it a bit in preliminary 
conversation. There is some topic I'll open tp 
on. Common ground in conversation is the 
shortest route to a sale. 

Don't drop me like a hot potato after you sl 
me. Come around and offer me a little advice 
about the benefits of a trust or perhaps mail me 
a piece of trust company literature. 

You might ask me casually whether I could 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 


Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the it- 
suring public, and the loyalty of 
its representatives, 


Joseph C. Behan, Supt. of Agencies 

















PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, Il. 






in its own building. Operating ia 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 









Liberal Agency and General Agent] 
contracts offered to live wires # 
any of the above States. Comm 
nicate with us. 
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t you a bit by suggesting some one in need 
. making me feel as though I were 


partner of yours. 


assis 
of insurance, 
now a sort of a ; ; 

Ask my opinion on some new policy ; this 
ought to please me and without knowing it you 
may thus get me ready for another aii 
Edward A, Purdy, vice-president of the Wells- 
Dickey Trust Company, im Northwest Insur- 


ance. 


Frederick Windsor Hubbell, treasurer of the 
Equitable Life of Iowa and son of the founder 
of that company, F. M. Hubbell, is a great ad- 
mirer of fine horses. He has just purchased 
Bonnie Blease, a fine bay mare formerly owned 
by Colonel Mundy of Fort Des Moines. Mr. 
Hubbell is actively interested in the wonderful 
‘new stables being established at the new Wa- 
konda Club, just south of Des Moines, and 
will keep Bonnie Blease at that recreation 


center. 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 
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Good=-Will 
By Wittarp K. Busu 

How many life insurance men appreciate the 
importance of that potent asset? If your in- 
terest in prospects and policyholders is prac- 
tically confined to current commissions, you are 
not efficiently building for the future and you 
are neglecting to create that factor of Good- 
Will which in most institutions is highly valued 
and sometimes is sold for very large sums of 
money. 

If you have the Good-Will of a large number 
of policyholders it means that they will usually 
give you the preference when buying additional 
insurance. Many will even come to you with- 
out solicitation after rival agents have aroused 
new interest. 

What is the best way to create this endur- 
ing Good-Will? 
policy upon delivery, by pointing out desirable 


By carefully explaining the 


in his various policies, by naming children as 
contingent beneficiaries under income policies 
payable to wife, by discussing the final disposi- 
tion of any equity after death of the beneficiaries, 
by explaining the effect of policies with or with- 
out change of benefit clause, by preparing com- 
prehensive schedule of all policies, by represent- 
ing the INSTITUTION of Life Insurance rather 
than the superiority of one company over an- 
other, by spending some of your own money 
occasionally in sending out birthday greetings 
or 
thereon, or by otherwise showing personal ap- 
fails 


memorandum books with names in gilt 


preciation of patronage. The man who 
to carefully cultivate the asset known as Good- 
Will is living for to-day only—The Os-Li-Co. 


Mortgage Insurance 
The total of unprotected mortgages in this 
country, if tabulated, would reach an astound- 
ing figure. 
The wrong way to broach the subject to a 
“Mr. Brown, you have a mortgage 
life 


prospect: 
business or farm—we have a 


for that very purpose, to 


on your 


insurance contract 
pay that obligation in case of your death.” 

Why not put it this way: “Mr. 
you tell me what rate of interest is now being 


Brown, can 
charged on money loaned on mortgages? You 
That would be on the ordinary 
What would 
the 


say 6 per cent? 
kind of a mortgage, I suppose. 
the 
guarantee to cancel the debt and receipt the 


interest rate be on a mortgage with 


mortgage ‘paid-in-fuil’ in case of the borrower's 


Yes, Mr. 


death ? 
Brown, it can be arranged, and with only an 


You say it isn't to be found. 


additional interest charge of about 2% per cent 
(assuming the prospect to be the average age— 
thirty-five—and using the ordinary life con- 
tract, which is the best contract for this pur- 
pose), and my company will furnish you a con- 
tract providing for the cancellation of an in- 
debtedness of this kind.” 

It will be easy from then on to continue the 
interview ; the prospect is interested. So would 
you be if you were in debt and in the pros- 
pect’s place. 

There is an unlimited field for life insurance 
to be written to protect mortgages—John Han- 
cock Signature. 


—Courtesy in canvassing is like a flower in your 


button hole. It attracts attention 





A GENERAL AGENCY 
contract with a good life 
insurartice company is a 
valuabte franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, III. 





















EDMUND P. MELSON, President 





ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 






J. DE WITT MILLS, Secretary 











A Closing Statement 

Here is a closing statement that has been 
found effective as a machine gun is in battle: 

“Mr. Smith, you are thirty-five years old and 
we know that if we had at this moment one 
thousand men thirty-five years old in this room 
who were all of good health and able to pass 
the medical examination, before the same day 
next August nine of them would be dead. In 
other words, out of every thousand at the age 
of thirty-five, nine will be dead before they 
reach the age of thirty-six. 

“Suppose that you were over against that 
wall with the one thousand men of thirty-five 
years of age and there was no way of escape 
open for you, and then I had on the desk here a 
Smith, 
in five minutes I am going to shoot into that 


machine gun and would say to you, ‘Mr. 


crowd; I don’t know whether I am going to 


hit you or nct; I hope not, because you have 
been very courteous to me. But as sure as there 
are stars in the heavens, when I fire this gun 
five minutes from now there will be nine of you 
left dead against the wall.’ 

“And as I adjust and train the gun upon the 
crowd I ask you the question: 

“Mr. Smith, do you want this life insurance 
to-day ? 

“T ooking me square in the eyes, tell me, would 
you buy it or would you not?” 

“Under those conditions I probably would.” 

“Then why, Mr. 
take a machine gun to get you to sign this appli- 


Smith, is it necessary to 


cation for life insurance that you know you 
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need—that your wife and children need? Put 
your name on the dotted line.” 
Try it out and see if it works.—The Os-Li-Co. 


AROUND THE CAPITAL 
Creation of Free Zones Voted Into Tariff 
hase 
WasHINGTON, D. August 22.—The Senate 
last week voted sake the tariff bill a provision 
providing for the creation of free zones in the 
United States. This provision would authorize 
the establishment of places at the various ports 
within which goods that are designed not for 
domestic eonsumption, but for transshipment, 
may be landed without the various restrictive 
regulations which now apply to such goods in 
bonded warehouses; and then, when the time 
has come for transshipment to the place where 
they are intended to go, they may be taken out 
without further restriction. 
Because of the manner 
vision is worded there would result from the 
establishment of such free zones considerable 
insurance It is provided that the 
free zones must be established, 
operated by a State or subdivision of a State, 
or municipality or a corporation authorized by 
Naturally, 
especially if, as would be likely, such free zones 
would be operated by State corporations, all 
the facilities thereof and all the goods brought 

thereto would be covered by insurance. 
This insurance business would be further aug- 


in which this pro- 


business. 
maintained and 


the municipality or by the State. 





mented by the fact that, because of the i 
ties for transshipment, such free zones w 
attract much goods which are now not bra 
to this country, which would be stored | 
varying periods awaiting opportunities | 
further shipment or for favorable market 


* -* * a 


Indications at the capitol at present arel 
Congress will probably adjourn about Octo 
1. Under the terms of a unanimous cons 
agreement adopted in the Senate, the tariff! 
has been passed and has now gone to confe 

In addition to the coal and railroad legis 
tion asked last week by the President, the § 
ate will have before it in the near future 
ship subsidy and soldiers’ bonus measures, » 
all these bills, the ship subsidy is the only 
which will actively interest the insurance. 
dustry, but insurance men should keep a Ch 
watch upon that measure, which contains § e 
eral direct i insurance provisions. 


Preferred Life to Change Name — 
The Preferred Life Insurance Companyj 
Topeka is going to change its name. The boa 
of directors have asked the State Charter Boa 
to allow it to change the name to the Vici 
Life Insurance Company. The Preferred I 
is one of the group of insurance companies ca 
trolled by the Miller interests. It has only Bf 

in business a little over two years, but | 
been growing quite rapidly. y 
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The Guardian Life Insurance Company 


Co-operation That Coun 


Two of the features in The Guardian’s’ 
comprehensive plan of service to Agents) 
which aid our representatives to increase! 
their production: : 


A TRAINING Course for new Agents. 


The ProsPEcT BuREAU, which develops 
real bona-fide leads for all Agents, old or news 


If you want to know the whole story of 
what this Company is doing for its 
Agents, address: 


GEO. L. HUNT) 
Supt. of Agencies 


OF AMERICA 


Established 1860 under the Laws of the State of New York © 


50 Union Square, New Yor ( 
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| COMMITTEE REPORTS 


an A, Woods Reports Extension of 
Courses 


LITTLE HOSTILE LEGISLATION 
Increase Annual 


in L. Shuff Would 
Dues 


John L. Shutt, president of the National As- 
sation of Life Underwriters, outlined the 
work of the association, described the various 
peetings he had attended and praised the insur- 

ance press in the following glowing terms: 
: “| desire to pay tribute to the insurance press 
or their usefulness and their splendid co-opera- 
tion as a whole. May I, with kindness to the 
"gentlemen who represent the insurance press, 
Wate that I know that our organization is more 
ant to them than any other factor of 
ir business because, if they will look over 
ir subscriptions, I believe they will find that 
pr cent of their subscribers are members 
the life underwriters. 

g¢ well together. 

") "The line of educational literature that is 
g gotten out by a number of the insurance 


Hence we must get 


sis quite worth the attention of every life 
agent, and | appeal to the members of the asso- 
Ciation to deal with the men in close touch with 
4s, because they are specializing on statistics 
and data which are dependable and help us 
Ppreatly in our endeavor.” 
Tnregard to finances Mr. Shuff said: 
“Now as to our financial plans. What we 
Phave done in the past, without criticism of 
ny administration, is a failure. Our good 
Arend, Edward Woods, in a talk in Pittsburgh 
beautifully put the problem of our not feel- 
Mig our responsibilities when he stated that 
he hod-carriers’ union paid $75 a year for the 
Wvilege of co-operating and the miners of 
country 10 per cent of their wages, yet we 
men of affairs, directing society, upbuilding the 
Mworld, are not willing to make a contribution 
Yo have a parent organization that is not con- 
Pslantly straining financially. I recommend with- 
reservation that the proper authorities at 
- this convention require a sufficient fee from 


Epwarp A. Woops 


Trustee, National Association of Life 
Underwriters 


each individual agent of local associations that 
will finance our problem of expense of the na- 
tional association at the home office. We greatly 
handicap our secretary, who should be able to 
give his time exclusively to the publications 
and the local associations, when he must be 
constantly required to watch for the next pay- 
roll; and this must be changed. Of course, as 
long as we have Charles Jerome Edwards in 
Brooklyn, a friend in court, as it were, we get 
through—but how?” 
EpUCATIONAL Work DESCRIBED 
Edward A. Woods, chairman of the commit- 
tee on educational standards, reported that as 
an outgrowth of the Carnegie School, there are 
now in operation a School of Life Insurance 
Salesmanship at the University of Denver and 
one at the University of Oklahoma—the latter 
being the first educational institution to furnish 
and on 
will 


this instruction at public expense; 
October 1 of this year a similar school 
be started at New York University, of which 
Griffin M. Lovelace, formerly of the Carnegie 
School will take charge. C. J. Rockwell will 
be director of the Carnegie School. All of these 
schools are based on the standards of the orig- 
inal Carnegie School. 

More of 
when it is possible to furnish the teaching staff 
institutions are 
One of 


these schools will be established 


for them. Other educational 
persistently seeking the technical staff. 
the next steps should be the educating of those 
qualified to take charge of similar institutions, 
the lack of which is holding back the progress 
of this work. 

Mr. Woods continued: 

Already 


are teaching at the various other schools—E. H. 


School 
How- 


several graduates of the Carnegie 


bert, at the University of Denver; James E. Bragg, 
at the University of Oklahoma for the past year, to 
be with the school at New York University when it 
and L. D. Stark, to be with the 
University of Oklahoma School. 


opens October 1; 


other institutions is 


practicable because the course has 


Establishing these schools in 
now much 
been worked out and is available in thematic outline 


members of 


more 


and because the textbooks written by 


the Carnegie Staff are now available to instructors 


as well as students. 
have 


since their inception, 


1600 


The various schools, 


given the course to nearly including 


classes taught by the Carnegie Tech Faculty at San 


persons, 


Francisco and Los Angeles, in the summers of 1921 
and 1922, 


University of 


respectively. The schools at the 
Oklahoma 
seventy-six students, and 110 attended the class held 


at Los Angeles this summer. 


new 


opened auspiciously with 


Carnegie School— 


York University—is 


advance in the 
to New 


A. significant 
which will also apply 
that the certificate of graduation is now withheld un- 
til $100,000 of insurance has been actually sold by the 
graduate, thereby stamping the holder of a certificate 
of this school as one who has achieved what is being 
considered, more and the production of a 
agent. This 
the Mid-Year Meeting of the National Association. 


more, as 


standard action was recommended at 


Lirtte Hostite LeGIsLatTIon 

The committee on law and legislation made 
a remarkable report showing that during the 
year’s sessions of Congress and of sixteen State 
legislatures and two constitutional conventions 
only one measure—and that in full accord with 
the ideals of this association—directly affecting 
life insurance agents was enacted. This was a 


23 


s proposed 


JONATHAN K. VOSHELL 
Chairman, Public Relations Committee, National 
Association of Life Underwriters 


bill amending the Virginia agents’ license law 
so as to include rebating, twisting and mis- 
representation among the causes for which the 
license may be suspended or revoked, and re- 
quiring that new applicants for such licenses 
be vouched for as to character, record and 
good faith by an executive or the managing 
In all, thirty- 
two bills affecting life insurance became law 


agent of the company concerned. 


during the period. The report went on: 


Less than two dozen of the total of nearly 900 bills 
f interest to life 


introduced, of related to 
the affairs of agents, and most of these were of a con- 


insurance, 


structive character. In Louisiana a tax of unique 


proposed on all movable 


from the State. 


character was moneys or 
This bill was unani- 
Another Louisiana bill 
system of the 


property taken 
mously reported unfavorably. 
changes in the license tax 
State that would have increased the tax on life insur- 
ance premiums. General opposition resulting from 
the great increases proposed in other lines as well de- 
measure. In Congress House Bill 9284, 
Representative Mott on 


1921, sought to provide funds for the soldiers’ bonus 


feated this 
introduced by December 5, 
by ievying sales tax which included a 1 per cent tax 
received by insurance agents. 
The bill was discarded with others when the Fordney 
bonus bill was advanced. ; 

The effect on the business of life insurance generally 
of the year’s completed legislation was, on the whole, 
favorable. Proposed tax changes were fewer by 10 
per cent than two years ago. 
come taxes about two-thirds consisted in amendments 
proposed to existing laws of New York and Massachu- 
setts. No 
made, although the first draft of a proposed bill be- 
fore the Arizona special session contained the Wiscon- 
sin provision making all proceeds of life insurance pay- 


on gross commissions 


Of those relating to in- 


inheritance tax changes of interest were 


able to beneficiaries a part of the decedent’s taxable 
After objections had 
ever, this provision was struck out before the bill was 


estate. been presented, how- 
introduced. 

No compulsory investment law was enacted, though 
six such bills were introduced, all in the eastern States 
of Maryland, New Jersey, New York and Virginia. 
In New York a law was enacted, designed to assist 
in the relief of the housing situation, under which life 
insurance companies may for a brief period make cer- 
tain limited investments in real estate employed for 
dwelling purposes. 

By the enactment of the uniform amortization law 
in Kentucky and South Carolina this year the adoption 
of the practice of valuing the fixed term securities of 
life insurance companies by the amortization method 
a total of thirty-five States. The 
uniform incontestable clause amendment, drafted to 
conform to the Illinois Supreme Court decision in the 
Monahan case, was adopted in Massachusetts and New 


was extended to 
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New Disabilit 
JOSEPH FROGGATT & Co, ||| New Disability Clause |), 


provision which was far in advance of any that had R 
been previously contained in a life insurance policy, 
We now announce a new Disability provision. Its 
features are: 
Insurance Accountants and - Immediate beginning of a lifelong monthly income. 
, When total and permanent disability has lasted five 
Auditors years, the monthly payment will thereafter be in- 
creased 50%. 
Consulting Actuaries When total and permanent disability has lasted ten 
years, the original monthly payment will be increased 
100%. 
Total disability that has lasted three months will be 


HOME OFFICE: 
assumed to be permanent. 
25 CHURCH STREET Waiver of premium, of course, together with full 
annual dividends and a full annual increase in cash 


NEW YORK surrender value. » 
As age increases, and the family income dwindles 
through diminishing resources, the disability income 


increases to meet the increased need of income. 

















CHICAGO For terms to producing Agents address 
Insurance Exchange Building - 
The Mutual Life Insurance Co. 
NEWARK PHILADELPHIA 
Globe Building Lincoln Building of New York 
Washington Street 34 Nassau Street, New York FI 
BE 
SAN FRANCISCO 
Insurance Exchange Building 


PUBLIC LIFE INSURANGE GO. || \*' 


An 


REDUCTION OF EXPENSES 
$500,000 Authorized Capital On t 


























In view of decreasing business com- trode 
panies generally are looking for some is now offering a pr 
way of reducing expenses. In many After 
cases this could be done by a change lawy 
agama SPECIAL INDUCEMENTS r 

We have been constantly studying i 
systems of insurance companies for for forme 
the last ten years,—this on top of a =H 
practical experience in the business SUPERINTENDENTS and ASSISTANTS nae 
of over fifteen years. his s 

We have surprised many companies ~~ 
by showing them the possibility of Correspondence Treated Confidentially , 
savings far beyond their expectations. Ever: 

This is the time to look into this Write today; we may have just what you want —" 
matter so that changes may become . si 
effective before Annual Statement 
= ALFRED CLOVER, General Manager, = 

Shall be glad to call by appoint- Chairman of the Board rep 
ment. 

Sen 

JOSEPH FROGGATT, 108 So. La Salle Street CHICAGO, ILLINOIS 
President . 
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American Life 
Reinsurance Co. 


PERMANENT OFFICES 


DALLAS 
MAGNOLIA BUILDING 


CHICAGO 
29 S. LASALLE ST. 


“QERVICE & 
ECURITY» 


A. C. BIGGER, President 
FRED D. STRUDELL, Secretary 
BERT H. ZAHNER, Chicago Mgr. 




















ALawyer’s Opinion of 
An Insurance Agent 


On the train, one evening, a lawyer in- 
troduced a business man to an agent of 
a prominent life insurance company. 
Afterward, in speaking of the agent, the 
lawyer said: 


“It isa pity that there are not more insur- 
ance agents like that man. He is well in- 
formed as to his business, his own com- 
pany and other companies; is able and 
willing to reply intelligently to inquiries 
made by his customers and prospects, and 
his statements can be relied upon ab- 
solutely, whether the facts are favorable 
to him or not.’ 


Every Agent Should Prepare Himself 


so that he shall deserve an equally strong 
tecommendation. Knowledge is power. 


Our Educational Publications are 
Prepared to Meet the Agents’ Needs 


Send 10 cents for Catalog of Insurance Works, 


or State the class of information desired, 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Jersey. This amendment was also introduced in South 
Carolina and Virginia but failed of passage there. It 
is now effective in five States, having become law in 
Illinois, New York and Pennsyivania last year. In 
codifying the laws of Maryland and South Carolina 
no material changes were made concerning life insur- 
ance. Maryland consolidated its various State depart- 
ments, making the Insurance Department subservient 
to the finance department. Virginia declined to pass 
a similar bill. 

The disability of minors of the age of sixteen years 
and over to contract for life insurance was removed 
in Virginia. In New York, for the purpose of con- 
forming to wniversal life insurance practice, the age 
limit was reduced from fifteen years to “fifteen years 


at nearest birthday.”’ In Mississippi the passage by 





the legislature of a so-called abatement act led to the 
discontinuance of the suits brought against all the for- 
eign life insurance companies, alleging violation of 
the anti-trust statute of the State through their use 
of a common mortality table. The Illinois Constitu- 
tional Convention adopted on second reading income 
tax provisions that would have involved the double 
taxation of insurance companies. The defect was, 
however, pointed out and corrected by amendment. 
The Missouri Constitutional Convention is now con 
sidering an income tax amendment which is unob- 
jectionable. In Colorado under the initiative legisla- 
tion plan, a committee of 100° representative citizens 
has formulated an income tax amendment to the Con- 
stitution which will be submitted to the voters at the 
next election. This proposal expressly authorizes pro- 
visions for reasonable deductions and exemptions and 
is satisfactory from the point of view of life insur- 


_ance. <A Georgia bill that would have made companies’ 


licenses revocable for certain acts of their agents was 
reported unfavorably. 

At the regular session in Rhode Island no bills of 
interest to life insurance were introduced, and the 
special sessions in Colorado, Nebraska, Ohio and Wis- 
consin were likewise devoid of interest. 

The balance of the thirty-two news laws relating to 
life insurance indicate, as already intimated, the trend 
of insurance legislation towards uniformity along con- 
structive lines. Your committee believes that legis- 
latures in general are displaying an increasingly in- 
telligent attitude towards the business of life insurance. 
Although the present year is one of the “‘off’ years, 
when only a few legislatures are in session, the sum 
total of its iegislation is extremely gratifying. Your 
committee hopes the coming season may also witness 
like favorable consideration of the institution of life 
insurance and the welfare of policyholders. 


ComMMERCE CHAMBER ACTIVITIES 
Co-operation between the National Associa- 
tion of Life Underwriters and the Chamber of 
Commerce of the United States was described 
by Johnathan K. Voshell, chairman of the rela- 
Mr. Voshell suggested the 
appointment of an educational committee or 


tions committee. 


bureau, of which our executive secretary, Mr. 
Ensign, should naturally be the head, to co- 
operate with Mr. Madden in order to carry on 
a publicity campaign with the 7000 underlying 
members of the chamber of commerce, that life 
insurance may be more generally made useful 
to business men throughout the country. I rec- 
ommend this so that there may be a continuity 
of purpose and little or no overlapping in the 
handling of the educational program of the na- 
tional association. 

In order that we may be directly represented 
on the board of directors of the chamber, it is 
necessary that we have a representative from 
one of the life insurance companies living within 
the geographical district necessary for election 
to the board, brought forward prominently dur- 
ing the ensuing year, the purpose being to have 
him elected at the annual meeting next year. 

During the convention at Washington in May 
of this year it was possible to have nominated 
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in the district west of the Ohio river a life 
man, and the name of George I. Cochran, presi- 
dent of the Pacific Mutual, was put in nomina- 
tion. He was defeated by a very few votes, 
two in fact, indicating the interest which the 
delegates took in having a representative of the 
Next year we 
can have the choice of a man east of the Ohio 


life department on the board. 


river; I make this distinction to give an in- 
dication of the section from which the man may 
be selected, and I believe if we will now make 
our selection of the man we want to represent 
th life insurance field men on the board of 
directors, and get squarely behind him, we will 
have a good majority in his favor when the 
members of the chamber meet in 1923. 
Henry H. Cobb Honored 

3IRMINGHAM, Axa., August 22—Henry H. 
Cobb, district agent in Birmingham of the New 
York Life 
this week that he has been elected president of 
the “Two Hundred Thousand Dollar Club,” an 
honor organization of New York Life members 
whose annual sales reach the $200,000 mark. 

Cobb was notified of the honor accorded 
him in a telegram received this week from 
Robert E. Dedell, secretary of the club, which 
is as follows: 

“Congratulations on winning presidency; it’s 
best news in long time.” 

Mr. Cobb’s record of $2,200,000 during the 
year ending June 30 was unexcelled during 
that period by any other member of the New 
York Life. It placed him to the fore of the 
7000 agents in the country. Only two former 
records exceed that set by the local man, the 
1919 mark of $2,650,000 and the 1920 record 
of $2,340,000. 


Insurance Company, was notified 


To Go with Central Life 

Andrew E. Hoy of St. Louis has made ar- 
rangements to open a general agency in Topeka 
for the Central Life Insurance Company of 
Iowa. Mr. Hoy has been with the Columbian 
National Life in St. Louis. He formerly lived 
at St. Mary’s, Kan., and then came to Topeka 
with the A<tna Life, later going to the Colum- 
bian at St. Louis. He has arranged for offices 
in the New England building and will move to 
Topeka in the course of the next few weeks. 


New Texas Commissioner 
Ed. Hall, Insurance Commissioner of Texas, 
has resigned to become first vice-president of 
the Dallas County Bank. W. W. Woodson, 
president of the First National Bank of Waco, 
has been appointed to succeed Mr. Hall. 


A. W. Garraway, who has recently been ap- 
pointed general agent in Mississippi for the 
Continental, has just returned to Jackson from 
a visit to that company’s home office, and has 
opened his new offices on the fourth floor of 
the Millsaps building, in Jackson. Mr. Garra- 
way’s friends predict a splendid future for him 
in his enlarged field of activity. He graduated 


from Millsaps College at Jackson in the class 
of 1916, and since then has been connected with 
the Bufkin & McLean Agency of the Penn 
Mutual Life, except for the period of his ser- 
vice in the World War. 
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On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.” 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 
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‘*Life Insurance and 


—How To Sell It’ 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. AAs interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 





ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 


Incorporated 


Box 617 Louisville, Ky. 


Dassen 
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HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 
The 62nd Annual Report Shows: 


Premiums received during the year 1921................... $6,990,547 

Payments to Policyholders and their beneficiaries in Death hire 
Claims, Endowments, Dividends, Etc.................. 4,740,340 

Amount Added to the Insurance Reserve Funds............. 2;121'307 

Net Interest Income from Investment.............cceeeees 1,964,050 
($642,638 > excess of the amount required to maintain the a 

reserve 

Actual mortality experience 53.44% of the amount expected. 

PEMUIVOTIIS ATRIOROO « 10a-9:9.s:6'0.0is.0:n'0:bi¢-0)'s 4 4.018 e418 sin aeice cReieeee $223,116,887 

IPI okccid shawn ccccacaeioesbadensaaniaemsac 43,229/398 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
256 BROADWAY NEW YORK 











INSURANCE AGENTS 


Policy and Prestige are the two most powerful factors in the successful selling of Life Insuranee 
Both operate to the advantage of Great-West Life Agents. Our Policies are easy to sell—liberal 
in terms, but soundly based. The Company’s record is one of unequalled progress, paralleled 
by efficient and economical operation. 

We have a first class proposition for first class agents. If interested address enquiries to 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg. 














EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence’J. Daly, President DENVER, COLORADO 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 





Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’”’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 250,000 

The Reserve Fund is over $15,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to 


Miss Bina M. West Miss Frances D. Partridge 
Supreme Commander Supreme Record Keeper 
Port Huron, Michigan Port Huron, Michigan 
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: ' GRAND RAPIDS, 


icy LAB FOR FOLDER 


SHOWING ELABORATE DISPLAY“, 








MIDLAND LIFE INSURANCE COMPAN! 
KANSAS CITY,, MISSOURI 


‘| 
Backed and endorsed by the most substaat 
on ene and influential business men in Kansas (tt) 


THE MANAGEMENT. Practical insurance men of long experient! 


and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, | OKLAHOMA 
COLORADO, TEXAS. The best territor) 
in the country to-day. 


DANIEL BOONE, President DANIEL BOONE, Jr., Secreta? 
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we ~~ THE SPECTATOR 
LIFE INSURANCE DECISIONS 
By Harry B. Brapsury, of the New York Bar 
a such the position of 


incontestable policy; non-payment of pre- 
rium and fraudulent misrepresentations to 
secure reinstatement of policy; application 
for reinstatement not added as a provision of 
the policy ; beneficiary not bound thereby in 
action on the policy. 

Alife policy was forfeited for non-payment 
of premium and thereafter it was reinstated 
on an application on behalf of the insured. 
After the death of the insured an action was 
brought on the policy, and the company de- 
ended on the ground of fraudulent misrepre- 
gitations in the application for reinstatement. 
The application for reinstatement was not added 
«0 or attached to the policy in any way. In an 
ation on the policy the company defended on 
the ground of the fraudulent misrepresentations 
inthe application for reinstatement. There was 
a statute in the State providing: “That every 
policy which contains a reference to the ap- 
plication of the insured, either as a part of the 
policy or as having any bearing thereon, must 
have attached thereto a correct copy of the 
application, and unless so attached the same 
shall not be considered a part of the policy or 
received in evidence.” The court held that the 
company not having attached this application 
for reinstatement to the policy as a part thereof, 
it was not entitled to introduce it in evidence, 
or depend thereon as a defense to the action on 
the policy. A judgment therefore in favor of 
the beneficiary in the policy was affirmed. 
Americen Nat. Ins. Co. v. Robinson, ——— 
; 204 Pac. 260. 

Benefit certificate; disappearance as proof 
of death; beneficiary; wife of insured at time 
of his disappearance who subsequently se- 
cured a divorce and remarries another is still 
the wife of the insured so far as the benefit 
certificate is concerned. 

Five years after a benefit certificate was is- 
sued, in which the claimant was named as bene- 
fciary, as the wife of the insured, the insured 
disappeared. Seven years after his disappear- 
ance the claimant secured a divorce from the 
insured on the ground of desertion, and then 
remarried. The association defended under a 
ty-law made in conformity with the laws of 
Colorado, reading as follows: “The bene- 
ftiaties shall be confined to the families, heirs, 
blood relatives, or to persons dependent upon 
the member, Provided, that a member having 
10 spouse or children living may, with the con- 
“nt of the order, make a charitable institution 
the beneficiary in those States where such 


Okla, ——— 


tsignation is permitted. The provision as to 
‘ers and blood relatives herein shall be held 
to mean relationship not further removed than 
cousin in the first degree. In all cases the per- 
son intended as beneficiary shall be specifically 
No pay- 
all be made upon any benefit certificate 


tamed in the beneficiary certificate. 
ment sh 
© any person who does not bear the required 
relationship at the time of the member’s death.” 
The statute and the by-laws were both enacted 
‘number of years after the issuance of the 


certificate. The claimant paid the premiums, 
both before and after her divorce from the in- 
sured under circumstances, by which it was as- 
sumed that the association knew of both the dis- 
appearance and the divorce. Under such cir- 
cumstances ic was held that the association was 
estopped from contending that the claimant did 
not have a right to recovery. On the question 
of disappearance as showing that the insured 
was dead, it appeared that there had not been 
any domestic difficulties - between the husband 
and wife before his disappearance, and that he 
was the father of a young son to whom he 
appeared to have been greatly attached. The 
husband left home in the morning with the un- 
derstanding that he would meet his wife later 
in the day to attend an art exhibit and that he 
was never seen again in the city. So far as 
the record disclosed the insured had utterly dis- 
appeared during more than seven years between 
his departure and the commencement of the 
suit, no trace of him whatever having been re- 
ported during that entire period, except that 
shortly after he left his home he did visit his 
brother in another State. Much evidence was 
also offered of efforts which were made to find 
him, by communicating with relatives and mak- 
ing other inquiries of that kind. Under such 
circumstances it was held that the claimant was 
entitled to recover. Sccurity Benefit Association 
v. Verdery, —--— Colo. ———; 204 Pac., 895. 

Military service; waiver of forfeiture by ac- 
ceptance of premiums after company has 
knowledge that the insured is in the military 
service. 

A policy of life insurance contained the fol- 
lowing provision: “If the insured at any time 
engage in military or naval service in time of 
war (militia and national guard not in active 
service excepted) and death shall occur during 
such engagement or as a result thereof, the 
liability hereunder shall be limited to the cash- 
surrender value of the policy at the date of 
death, unless the insured shall have obtained the 
company’s written consent and paid the extra 
premium therefor at its established rate. This 
policy constitutes the entire contract between 
the parties hereto and shall be incontestable 
after one year from date of issue, except for 
non-payment of premiums and violations as to 
military and naval service.’ In an action on 
the policy the company set up the defense that 
the defendant was killed while fighting in the 
American Army in France. The claimant con- 
tended that while the entrance of the insured 
into the military service of the United States 
constituted a forfeiture of the policy, he insisted 
that this forfeiture was waived by reason of the 
fact that the defendant company subsequently 
demanded and accepted premiums provided for 
in the policy after knowledge of the fact that 
the insured had been inducted into the military 
service. The court held that, inasmuch as the 
policy was not forfeited by the entrance of the 
insured into the military service, but merely con- 
tained a provision limiting the amount to be 
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recovered in event, 
the plaintiff was not well taken. It was held, 
therefore, that the only recovery which could 
be had under the policy, if the facts stated in 
the answer were true, would be the cash sur- 
render value of the policy. Lofstead v. Bank 
Savings Life Ins. Co., ——— ——; 204 
Pae., 530. 

Suicide; when court should direct a verdict 
in favor of the company if the evidence as 
to suicide is such that no other reasonable 
conclusion can be drawn. 

In an action on a life policy the defense was 
suicide. It appeared from the evidence that 
the deceased was under thirty years of age, and 
was a healthy, cheerful man. He was about 
completing a bungalow for his family when 
his death occurred. He was found about 9 
o'clock in the forenoon in the bungalow which 
he was building, hanging from a window cord 
suspended from a rafter, his feet about 18 to 24 
inches above the floor. Life was extinct but 
the body was still warm. There were neigh- 
bors and houses in the vicinity, the nearest 
house being about 300 feet away. It was con- 
tended by the claimant for the insurance that 
the deceased must have been murdered, and 
the jury found that the death was not caused 
by suicide of the insured, but that it was caused 
by murder. The widow testified that there had 
been no domestic trouble of any kind, or any 
family tilt the morning the deceased went to 
work. She also stated that there was no finan- 
cial trouble, and that necessary arrangements 
had been made to build a house, and that she had 
never heard of any insanity in her husband’s 
family. A sister of the deceased testified that 
he was twenty-seven years old when he died, 


Kans. 


and that she saw nothing unusual in his face, 
actions or mental condition when she saw him 
last, shortly before his death. It appeared also 
that the deceased had belonged to a brakemen’s 
union, and had quit work because he would be 
required to join the union if he stayed and 
later went to work at another place where it 
was not necessary to join a union. It appeared 
from the testimony of other witnesses that the 
deceased was very much interested in the work, 
and anxious for the house to be completed, and 
that he did not appear morose or melancholy. 
A neighbor testified that he heard the deceased 
around the inside of the house that morning 
and heard him whistling and singing while at 
work. After the deceased was taken down, 
however, a book was taken from his hip pocket, 
in which there was a pencil and some writing 
In one place the writing was 
“Dear Bessie: Don’t take any 
more expense at my funeral than necessary. 
Take care of the children. Trouble and worry 
Goodbye.” Below the above writ- 
“Notify my wife, Mrs. 
Bessie Deweese, 367 S. toth street.” Under 
this state of the evidence the court held that 
the trial judge should have directed a verdict in 
favor of the insurance company and on this 


and other figures. 
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45.17% 


of the new business issued by The Northwestern Mutual Life 
Insurance Company in 1921 was upon applications of mem-= 
bers previously insured in the Company. 


Its Policyholders Repeat 


The assignable cause for this is found in the Northwestern 
business policy of 


Careful Selection 

No Foreign Business 
Insuring Only Males 
Low Death Rate 

Safe Investments 
Efficient Management 
Liberal Policy Contracts 
Low Expenses 


Purely American 

Purely Mutual 

No Brokerage 

No Rebating 

No Twisting 

Civil Service for Agents 
Clean Business Methods 
Low Net Cost 





The Policyholders’ Company 
The Northwestern Mutual Life Insurance Company 


of Milwaukee, Wisconsin 





INTERSTATE CASUALTY C0, 


BIRMINGHAM, ALABAMA 


AUTOMOBILE INSURANCE 
LIABILITY INSURANCE 
PLATE GLASS INSURANCE 


A SPECIALIST COMPANY 
Surplus to Policy Holders $408,090.84 


CHICAGO SAN FRANCISCO Houston 
830 Insurance Exchange Alaska Commercial Chronicle Building 
Building Building 
LOuISVILLE Satt Lake City ALBUQUERQUE 


Gaunt & Harris 
Speed Building 


1015 Boston Building 112 South Third Street 


























Manuals of Compensation, 
Liability and Automobile Insurance 


THE SPECTATOR COMPANY is in a position to supply to Companies 
and Agents Manuals as follows: 


Manual of Compensation and Liability Insur- 
ance—Rules and Rates—THE BASIS MANUAL 


Hitherto in preparing manuals of rates for workmen’s compensation and 
liability insurance, the compilers have confined their labors to individual 
States. Now that nearly half the States of the Union have enacted com- 
pensation laws, it has been found feasible to compile a basis manual ap- 
plicable to all States. Issued in loose leaf form. 


The rates given therein are the basis rates for all classifications, while 
differential slips containing the multiplier to be used in arriving at the 
manual rate for particular States will be supplied as desired. 


} MANUAL OF LIABILITY INSURANCE—RULES AND RATES. 


Being basis rates for liability insurance in States having no compensation 
laws. Loose leaf form. Differential slips supplied as desired. 


Companies and Agents can also be supplied with the Manual dealing 
with Automobile Liability Insurance, in loose leaf form, as follows: 


RULES AND RATES 
Automobile Manual—List Price Manual—1905-1922.% 
sid ** —Rules for writing Liability Property Damage 
and Collision Insurance and|F. & T. symbols, 


Digest of Workmen’s Compensation Laws,' Eighth Edition’ 
December, 1921 


These Manuals are official and can be supplied in quantities to suit. For 
prices and further particulars, address 


THE SPECTATOR COMPANY 


GHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 





Te lidelityana (Sualty tnpanyot NewYork 


—1876— ROBERT J. HILLAS, Pres. —1922— 
Total Assets - - Over Twenty-seven Million Dollars 
Total Reserves - - Over Twenty Million Dollars 


Surplus to Policy Holders - Over Seven Million Dollars 
Losses paid to Dec. 31, 1921 Over Ninety Million Dollars 








CASUALTY LINES Surety Lines 
ACCIDENT FIDELITY 
HEALTH COURT 
iasicity | Casualty Insurance| con7ract 

COMPENSATION FIDUCIARY 
AUTOMOBILE DEPOSITORY 
and 
BURGLARY OFFICIAL 
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TWO BOOKS OF REAL MERIT 


The Real Estate Educator 


F. M. PAYNE, (New Edition 1920) 


A repository of useful information for ready reference, 
especially designed for Real Estate Investors, Operators, 
Builders, Contractors, Agents and Business Men. What 
you NEED to know, what you OUGHT to know. The 
New 1920 Edition contains The Federal Farm Loan Sys- 
tem, How to Appraise Property, How to Advertise Real 
Estate, HOW TO SELL REAL ESTATE, The Torrens 
System, Available U. S. Lands for Homesteads, TheA 
B C’s of Realty and other useful information. 

208 pages cloth, $2.00 postpaid. 


The Vest Pocket Lawyer 


This instructive book contains the kind of information 
most people want. You can <now the law—what to do— 
what to avoid. It is a daily guide—a manual of, refer- 
ence for the business man—the law student—the justice 
of the peace—the notary public—the farmer—the clergy 
man—the merchant—the banker—the doctor. 36 
pages printed on bible paper. Cloth $1.50. 


THE SPECTATOR COMPANY 


CuicaGo OFFICE 135 Wiii1am STREET 


InsvuRANCE ExcHANGE NEW YO. 
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ieee 
“The theory of the plaintiff is that, 


point said : ' 
labor trouble or unknown enmity, 


owing to some ge 
Deweese Was hune by murderous hands. While 
eweese Was g DJ 


it js true that there is much to indicate the 
apsence of suicidal intent, it 1s equally true that 
there is nothing whatever to indicate murder. 
Murder here must necessarily involve at least 
is strong men going into the house and in 
come WAY overpowering the deceased, getting 
4 noose around his neck, raising him, suspend- 
ing him from a rafter, and then pushing him 
fs the joist so that the body would be sus- 
pended between it and the next with sufficient 
force to effect death. Unless possessed of 
superhuman strength, no man and no two men 
could perform this herculean task unseen and 
undiscovered. The rope used by the deceased 
io draw water and carry his tool chest was not 
the one used to hang him with, and that some 
one was seen carrying away a rope about half 
an hour after the body was cut down is with- 
out material significance. The presumption that 
asane man would not commit suicide is strong 
enough to overcome many divers circumstances, 
but here we have simply the one fact and the one 
condition: the fact of death by hanging and 
the condition of the practical impossibility that 
such death could have been caused by any one 
but the deceased. Jurors are not to be per- 
mitted to shut their eyes to what everybody 
ele sees and understands and wander off into 
felds of imagination and suspicion in order to 
reach verdicts. Courts are more and more 
realizing and declaring that they must not per- 
mit themselves to be more ignorant than any- 
body else or fail to see what is plain to every 
There was 
nothing in the testimony that could be a basis 
or handle for supposing undisclosed 
means of death. The facts seem to have been 
fully and fairly presented, and but one sensible 
or reasonable conclusion was or is possible to 
be derived therefrom. This conclusion is not 
oly in accordance with decisions 


one and everybody except a court. 


some 


our own 








already referred to and in perfect harmony 
with them, but it is abundantly sustained by 
decisions of numerous other courts.” Deweese 
2. Sovereign Camp, Woodmen of the World, 
— Kans. - * 204 Pac:. 523: 
In the last mentioned case the court cited with 
approval, as justifying the decision there an- 
nounced, the cases: Knights of 
Honor v. Fletcher, 78 Miss. 377; 29 So. 523, 
where the court said: “We think the evidence 
of intentional self-murder, on the case shown 
The 
tressure of the evidence for the defendant ex- 
tudes all but conjecture of the most imagina- 
‘we type of possible accident or murder from 
another hand, and the plaintiff cannot split up 
the loose joints of mere conjecture with even 
plausible possibilities, and these the law does 
a“ require the defendant to negative in proof.” 
eiland v. M. W. A., 168 Mo. App. 311; 153 
‘WW, 1097, where the court said: “Where the 
idence of suicide is undisputed and is so 
nts that the opposite conclusion could not 
id to have an evidentiary foundation, but 
Would be the product of mere conjecture or 
Whimsical deduction, there is no issue to go to 





following 


ty this record overwhelming. * 


the jury.” Agen v. Metropolitan Life Ins. Co., 
105 Wis., 217; 80 N. W. 1020, where the court 
said: “Where the reasonable probabilities from 
the evidence all point to suicide as the cause 
of death, so as to establish it, in the light of 
reason and common sense, with such certainty 
as to leave 0 room for reasonable controversy 
on the subject, a jury should not be permitted 
to find to the contrary and have such finding 
stand as a verity in the case, but the question 
should be decided by the trial court as one of 
law.” Hart v. Fraternal Alliance, 108 Wis., 
490; 84 N. W. 851, where the court said: 
“These facts, coupled with the admission of 
suicide in the proofs of death, were so con- 
clusive that the court should have granted de- 
fendant’s motion for direction of a verdict, The 
verdict rendered was founded on mere specula- 
tion, and is against every probability.” 





CASUALTY 











Commissioner Ramey on Free Bid Bonds 

Whereas, my attention has been directed to 
the practice of certain casualty insurance com- 
panies and agents issuing bid bonds to contract- 
ors free of charge, without collecting any pre- 
mium whatever I deem it proper to call your 
attention to the law and direct that this prac- 
tice be discontinued provides as follows: 

No insurance company or any agent, in con- 
nection with placing or attempting to place in- 
surance, shall pay, allow or give, or offer to 
pay, allow or give, nor shall any person receive, 
any rebate of premium on a policy, or any 
special adventage in dividends or other benefits, 
paid employment or contract for services, or 
any valuable consideration or inducement what- 
ever, not specified in the policy, or give, sell 
or purchase, or offer to give, sell or purchase, 
in connection with placing or attempting to 
place insurance, anything of value whatsoever 
not specified in the policy. 

The above section was construed by this de- 
partment, in a ruling dated February 16, to 
apply to all insurance policies written in the 
State of Kentucky, with the exception of life 
(section 656 prohibits rebating life insurance 
premiums). The Court of Appeals of Ken- 
tucky upheld this ruling in the case of Dave 
Lyman vs. James F. Ramey, Insurance Com- 
missioner. 

The companies making these bid bonds are 
assuming liability and are entitled to a pre- 
mium for The agent such 
bonds, with the expectation of making the con- 


same. writing 
tract bond, has no right, under the law, to give, 
or offer to give, a bid bond without collecting 
the regular premium. The State is entitled 
to the tax on premiums collected for these and 
all other bonds written by insurance com- 
panies in this commonwealth, and the practice 
is unethical and discriminatory and not author- 
ized by law. 
Maurice Connally Slain by Negro 

Fire insurance men in the South will regret 
to learn of the recent tragic death of Maurice 
Connally, at Hot Springs, Ark. Mr. Connally 
was manager of the Insurance Department of 


the Arkansas Trust Company, in Hot Springs, 


29 


and upon entering his residence at eleven 
o’clock one night he was accosted by a negro. 
In the difficulty which followed, Mr. Connally 
was shot through the abdomen, death resulting 
the next morning. His funeral was one of the 
largest held in Arkansas during recent years, 
and was participated in by Masons, Shriners 
and Knights Templar. Following the services, 
representatives of the Ku Klux Klan appeared 
in regalia, and placed a wreath on the grave. 

Mr. Connally was twenty-eight years old, and 
unmarried. He was prominent in social and 
civic affairs, and a member of several fraternal 
orders. At the time of his death, he was 
serving on a committee having in charge the 
arrangement for the entertainment of the Na- 
tional Association of Insurance Agents in 
October. 

The negro who shot him was captured and 
lynched a few hours after Mr. Connally’s death. 


Fidelity and Deposit Announces Contest 
Winners 

The Fidelity and Deposit Company of Balti- 
more has announced the winners of the pro- 
duction contest which started May 1, 1921, and 
ended April 30, 1921. The winners have been 
given the choice of trips to Europe and the 
Orient or $1500 in cash. The following are 
the names: 

Grob & Bingham, Fallon, Nev.; C. T. Buck- 
man, Visalia, Calif.; B. F. Pitman, Chadron, 
Neb.; J. A. Barbre, Muskogee, Okla.; Carroll 
A. Stubbs, Celina, O.; The Hinkley Company, 
West Allis, Wis.; Harry B. Howell, River- 
head, N. Y.; Parker B. Swift, Athol, Mass.; 
John J. Higgins, Rockville, Md.; R. E. Turley, 
Richmond, Ky.; E. B. Thoma, Tullahoma, 
Tenn.; Mora B. Fariss, Columbia, Tenn.; Con- 
solidated Insurance Agency, Florence, S. C.; 
Fitzhugh & Robert A. Burns, St. Paul, Minn.; 
Richmond Branch Office, Cannon & Guy, Rich- 
mond, Va.: Baltimore Branch Office, D. C. 
Handy, manager, Baltimore, Md.; Los Angeles 
Branch Office, Harry D. Vandeveer, resident 
vice-president, Los Angeles, Calif.; D. Neville 
Jones, Oklahoma City, Okla.; John H. Robert- 
son, San Francisco, Calif.; Vice-President 
Frank A. Bach, contract department, home 
office, Baltimore, Md. 


Rocers, Arxk., August 21.—R. L. Brewer, formerly 
with a hardware here, has been elected as 
assistant cashier of the American National Bank here, 
and will have personal charge of the insurance depart- 
of the bank. The bank has in its agency such 
firms as the New York Life Insurance Company, 
National Surety Company, New Amsterdam Casualty 
Company, Continental Underwriters and other old line 


concern 


ment 


companies. 

Miiwavukeer, Wrs., August 21.—The bank burglary 
season opens the latter part of August, according to 
G. D. Bartlett, secretary of the Wisconsin Bankers 
Association, in a sent to banks in Wisconsin. 
He advises all bankers to post the warning cards in- 
cluded in his letter, and urges them to employ special 
watchmen for several months, beginning the last week 
in August and equip with electric-burglar alarms and 
push button connections for use in case of holdups. 


letter 


—TIn the first half of 1922 the Commercial Travelers 
Mutual Accident Association of Utica, N. Y., received 
assessments and dues aggregating $784,692, and new 
memberships and reinstatemnts amounting to $94,517, 
and paid-for claims $561,260. Its assets June 30 were 
$1,448,759, and its liabilities $640,028. 
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SOME FIRE, CASUALTY AND MISCELLANEOUS INSURANCE PUBLICATIONS OF 


THE SPECTATOR COMPANY 


Standard Insurance Publishers 


THE SPECTATOR 


An American Weekly Review of Insurance—Subscription, $4.00 Per Year 


THE INSURANCE YEAR BOOK 
FIRE AND MARINE VOLUME $15; LIFE, CASUALTY AND MISCELLANEOUS VOLUME $15; THE SET $25 





Fire and Marine Publications 


Agents’ and Inspectors’ Pocketbook of Fire Protection 
Agent’s Key to Fire Insurance 

Building Construction as Applied to Fire Insurance 
Condensed Chemical Dietionary 

Crane’s Expiration Registers 

Distribution by States of Fire Insurance 

Fire Insurance Agent and His Agency 

Fire Insurance Inspection and Underwriting 

Fire Insurance Law Chart 

Fire Insurance Laws, Taxes and Fees 

Fire Insurance Pocket Index 

Fire Prevention and Protection 

Fire Underwriters’ Rating Bureau Map 

Fire Underwriting Profit and Loss Tables 

Hand Book for Fire Insurance Agents 

Marine Insurance Chart 

Mutual Fire Insurance Fallacies 

Operation of 80% Average Clause 

Quick Pro Rata Premium Table 

Ready Reckoner for Earned and Unearned Premiums 
Ready Reference Ledger 

Reports of Fire Insurance Companies 

Semmann’s Fire Insurance Cancellation Tables 
Special Agents’ and Adjusters’ Handbook 

Special Agents’ Electrical Handbook 

Stock vs. Mutual Insurance 

Underwriters at Lloyds, London 

Universal Manual of Fire Insurance Cancellations 
Weakness of Mutual Fire Insurance 

Where Fire Insurance Dividends Come From 





Casualty and Miscellaneous Insurance Publications 


Accident Insurance Manual 
Adjusters’ Manual for the Settlement of Accident and Health 


Claims 3.00 
Benefits Under Accident Policies 50 
Causes of Disability 10.00 
Classification of Occupations for Accident and Health Insurance 1.50 
Claims Arising from Results of Personal Injuries 8.50 
Daily Casualties—an accident leaflet 10 
Defying Fate—an accident leaflet 10 


Digest of Workmen’s Compensation Law in the United States 5.00 
Handy Chart of Casualty and other Miscellaneous Insurance 


Companies in America 15 
Health and Life Insurance Tables 10.00 
Industrial Claim Adjuster, The 1.00 
Investigators’ and Adjusters’ Hand Book 2.50 
Liability Investigators’ Hand Book 1.50 
Manual of Fidelity Insurance and Corporate Suretyship 2,00 
Method of Deducing Liability Rates a 1.00 
Practice of Insurance Against Accidents and Employer’ Liability 2.50 
Pocket Register of Accident Insurance 75 
Principles of Surety Underwriting 3.50 
Selection of Risks by the Casualty Solicitor 50 
Social Insurance, by I. M. Rubinow 4.20 
Something is Always Happening—an accident leaflet 10 
Standard Accident Table, A 1.50 


Tables of Comparative Benefits of Various Compensation Laws _ 1.00 


This May Happen to You 25 
Thousand and One Hints to Industrial Agents 1.60 
Underwriting and Investment Profits and Losses 10 


Sole Agents for all works handled by CHARLES & EDWIN LAYTON, of London, England 
Send ten cents for new complete Catalogue of Insurance Publications with descriptive circular of booke listed above 





BUILDING CONSTRUCTION 
AS APPLIED TO FIRE INSURANCE 
By Cuarwes C. DomiInGE 
Also 


INSPECTING FOR FIRE 
INSURANCE PURPOSES 


By Wauter O. LincoLn 


PRICES: 


In Paper Cover, $1.00 
In Substantial Cloth Binding $1.50 











WHEN IT IS PUBLISHED BY 
THE SPECTATOR COMPANY 
IT IS 


THE STANDARD WORK 
ON THE SUBJECT 





TWO GOOD SELLERS 


FIRE INSURANCE INSPECTION 
AND UNDERWRITING 
By C. C. Domina and W. O. Lincotn 


Price $5.00 


THE AGENT’S KEY TO FIRE INSURANCE 


By Rosert P. BarBour 
Price $3.50 











THE SPECTATOR COMPANY 


CHICAGO OFFICE 
Insurance Exchange 


135 WILLIAM STREET 
NEW YORK 
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Rain Insurance Contracts Modified in 
Kansas 

Torexa, Kan., August 22.—The insurance 
companies which have been enjoying quite a 
fively business in writing rain protection in Kan- 
gs in past years may have no business at all 
during the present season. The companies have 
changed the policy forms and the rates to such 
an extent that the fair and picnic associations 
do not feel that they can pay the price. A good 
many agents who have been writing rain in- 
surance on county and State fairs and picnics 
are complaining about the new policy form and 
the new rates. They assert that a considerable 
pysiness has been denied them by the new pol- 
icy form and the new rates. 

Tn past years the fairs have paid the pre- 
miums on a basis of rainfall during any part 
of the twenty-four hours and for the entire 
period of the fair. This year the companies 
write the business for only twelve hours of the 
day. The result is that there might be rain 
during the night or early morning which would 
prevent thousands of people driving in to the 
fir and the fair suffer a big loss on that day 
and still not be able to collect any insurance. 
The insurance now applies only to the time 
geople would actually be on the fair grounds 
and does not give any consideration to what 
may happen at other times of the day or night. 


Would Extend Texas Department 

Austin, Tex., August 22.—As the separation 
of the Texas department of insurance and bank- 
ing will involve the creation of a new depart- 
ment, it has been suggested that the State in- 
dustrial accident board be combined with the 
new insurance department, in the event the bill 
to be introduced at the next regular session of 
the legislature proposing the segregation of 
the banking from the insurance department 
should be enacted. 

Former State Senator Paul D. Page of 
Bastrop has been retained by the State bank- 
ets to prepare the bill proposing the creation 
of a banking department separate from the 
insurance department. This will mean the crea- 
tion of an additional department or office and 
may meet with the disapproval of the Governor, 
a it will add to the expenditures of the State 
government; but should the industrial accident 
board be merged as a bureau in the new insur- 
ance department, it would actually mean a sav- 
ing to the State. 

The Travelers Insurance Company has an- 
nounced a reduction of 15 per cent in rates on 
tlectrical machinery. The company says: 


There has been eliminated the “150” speed 
column, so that the rates for slow speed 
machines have also been substantially reduced. 
While heretofore each panel of a switchboard 
Was considered as a single piece of apparatus, 
that requirement has been removed and the 
whole switchboard may now be so regarded. 





Eighty per cent of accidents are due to carelessness 
and only 20 per cent are due to lack of mechanical 
“ifeguarding, was the opinion brought out in a lecture 
on “Safety Education” by A. C. Kroes of the Em- 
lovers Mutual Liability at Madison, Wis. Mr. Kroes 
“plained the intensive accident prevention campaign 
thet is being carried on in Wisconsin. 


READ POLICIES 
Jarvis W. Mason’s Advice to Bankers 


SPEAKS AT MISSOULA, MONT. 


Compares Work of Surety Companies and 
Banks 

Jarvis W. Mason, vice-president of the 
American Surety Company, speaking at the 
nineteenth annual convention of the Montana 
Bankers Association at Missoula, Mont., said in 
part: 

There is no way to avoid misunderstanding as to 
the risk insured against, except for the banker to 
read every policy he holds with care, and demand 
of the company a definition of any term, which he does 
not understand. It is to that end that I have re- 
ferred to such an extent to the forms of policies used. 

Upon the question of a proper premium rate, I must 
at the outset call your attention to the fact that, like 
bankers, surety companies are not producers. Each of 
us, in his own way, is engaged in distributing hazard. 

You, as bankers, distribute the credit hazard, and 
charge for called 
which is intended not only to pay for the use of money, 
but to protect you against the hazard involved in your 
in other words, the sale of credit. 


your services a sum “interest,” 


underwriting, or, 

We also are selling credit just as much as you. We 
also are distributing hazard, just as much as you. 
Like you, we produce nothing, but we collect a sum 
called ‘“‘premium,’ where you collect a sum called 
“interest.”’ In your case, interest must pay for the 
loss resulting from the hazard as well as for the 
value of the use of the money, and the expense in- 
volved, and reasonable profit. We have all of those 
elements involved in our business, except we do not 
include in our premiums a charge for the use of money. 

When you pay a surety company $1 premium, you 
must always bear in mind that on the average twenty- 
five cents of that $1 remains in your home town and 
is paid to the agent or broker in shape of commis- 
sion, or brokerage. In many States, through resident 
agency acts, this has been made practically obligatory. 
I would not be understood to say that the broker’s 
services are not worth this percentage. You, your- 
selves, gentlemen, must judge, for it is to you that the 
broker furnishes the service. An additional ten cents 
is expended in maintaining in your immediate neigh- 
borhood an organization so that you may be served 
promptly and your loss may be investigated quickly. 
While it would be difficult to say just how much is 
absorbed in the expense of supervising the underwrit- 
ing so as to prevent selection against the surety’s inter- 
est, and therefore against the interest of the banker, 
and in maintaining the necessary organization to enable 
the surety company in case of emergency to follow 
a bank defaulter to Central America, to Brazil and to 
Portugal, which has been done by my company and 
as it stands ready to do again in a proper case, I think 
that you will agree if we say fifteen to twenty cents 
is appropriated to this expense, we would be making 
a very modest estimate of the expense involved. An- 
other twenty-five cents and over is absorbed in current 
losses year by year, while the balance of the premium 
is necessary to create reserve out of which the losses 
incurred this year, which will be payable in future 
years, can be met. Under these circumstances, you 
will not be surprised to learn that the average profit of 
all companies is between 3 per cent and 4 per cent—if 
I remember correctly in the neighborhood of 3 per cent. 


Special Federation Meeting 
A special meeting of the executive commit- 
tee of the Insurance Federation of the State of 
New York will be held at Lake Placid, Tues- 
day, September 26 at 10 o’clock in the morning. 


The stockholders of the Fidelity-Phenix In- 
surance Company of New York will vote on 
October 23 upon a proposition to increase the 
capital stock to $5,000,000. 
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Halt Tornado Rate Cut 

Maptson, Wis., August 21.—Reductions in 
tornado insurance rates of approximately 25 
per cent, and approximating a saving of $150,- 
000 annually to the people of the State, have 
been halted by an application for a rehearing 
on the order. Insurance Commissioner Platt 
Whitman said that under the law this rehear- 
ing must be granted and he has fixed September 
25 as the date when the matter will come up for 
final determination. Should the reduction order 
of Insurance Commissioner Whitman be sus- 
tained persons securing tornado insurance in 
the interval will be given a refund for the ex- 
cess under the departmental ruling. 

Insurance companies of the State early in 
the month filed the rule book of rates and prac- 
tices with the commission. For five years this 
matter has been hanging fire in the department. 
Insurance Commissioner Whitman immediately 
canceled some of the rules of the companies, 
as filed in the rule book, and announced a 
reduction of tornado insurance rates. The com- 


panies have rejoined with an application for 


rehearing and the date has been fixed for Sep- 
tember 25. It is understood that the reason for 
the rehearing application is to introduce certain 
evidence before the commission upon which an 
appeal can be made to the courts. 

The reduction order of Insurance Commis- 
sioner Whitman has many important aspects. 
It will determine whether the Wisconsin regu- 
latory law is strong enough to permit of a re- 
vision of rates of insurance companies by the 
department. Should it be found that the law 
is weak, Mr. Whitman will make a recom- 
mendation to the next legislature for strength- 
ening the statute. 

Would Drop Iron Clad Receipt 

Satt Lake Ciry, Uran, August 22.—The 
Industrial Commission of Utah is considering 
a regulation that would do away with the iron- 
clad receipt taken by insurance companies in 
connection with workmen’s compensation claims 
and substitute a “final receipt.” It is held that 
“while the present form used by several con- 
cerns would not stand against the law in case 
additional claims might arise, yet the mere 
form in which it is worded might deter an ap- 
plicant from making a claim for additional 
benefits to which he is entitled.” 


Kent Sandidge has been appointed general 
agent for Middle Tennessee, with headquarters 
at Nashville, Tenn., by the George Washington, 
Life Insurance Company of Charleston, W. Va. 





INSURANCE MAN 


of eighteen years home office, 
branch office, general agency 
and field experience in compen- 
sation, surety and liability lines, 
desires home office connection 
with executive or semi-execu- 
tive powers. Will accept spe- 
cial agency position looking to 
such connection. Big producer. 
Address Branch Office, care 
THE SPECTATOR. 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 
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PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303, 165 Broadway, New York City 


Expert Advice on Domestic, Tropi 
Semi-Tropical He coaranl and 


Cable Address: Gertract, New York 
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Prominent Agents and Brokers 











LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 

American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 

American Equitable Philadelphia Under- Indemnity Company 

British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 








FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa 








JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 











J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

Insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. 

Temporary money advanced on strictly private 
arrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 











JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 














Actuarial 








FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, PF. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 
35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 





T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 
_—_——=--~ 








A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 




















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bidg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 3761 


Des Moines, lowa 





ee, 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 








256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 








F, M. SPEAKMAN, C. P, A, 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Acceuatants 
THE BOURSE PHILADELPHIA 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 




















A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 





MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 3473 


CHICAGO 























Insurance Examiners and Adjusters 





— 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 Se. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 


W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 








NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 

With Twenty Years’ Practical Experience in Insurance manage- 
ment, underwriting, logs adjustment and investment departmen . 
of American and foreign insurance companies, desires to adj 
losses, procure capital, and handle fire, marine, life, 
surety matters on per case or per diem basis. 


Address A. L. CAMERON Box 10, Care, The Spectator 








Cable Address: Lawbond—New York 
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Miscellaneous Insurance 











issurance Examiners and - Adjusters 
ee _— 





ST 
Tel. John 1114-5 
CASUALTY ADJUSTMENT BUREAU 
iam Street New York City 

“7 Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on 7 performances—Weshow 
results, Send for booklet of references. Liability, Com- 

tion, Auto, Fire and Theft, Collision, Property 
e, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 











a 


Insurance Attorney 

















Tel. Rittenhouse 2289-90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


erienced Investigators and Adjusters—Lia- 
He Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 

















Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City 











Insurance Society Committees 

President Charles R. Pitcher of the Insur- 
ance Society of New York has announced the 
following committtees : 

Finance: Lyman Candee, chairman; M. E. 
Jewett, Sydney T. Perrin. 

Library: R. P. Barbour, chairman; R. H. 
Blanchard, Rexford Crewe, William C. Herbert. 

Entertainment: Edward W. Dart, chairman; 
Floyd N. Dull, Chris. D. Sheffe. 

Membership: Carroll L. DeWitt, chairman; 
John M. Watkins, Alexander S. Silvey, Leo 
A. Welsh. 

Casualty lectures: W. G. Falconer, chair- 
man; M. E. Jewett, Charles Bellinger. 

Fire lectures: Everard C. Stokes, chair- 
man; R. P. Barbour, J. G. Maconachy. 


SUSPENDS ORDER 


T. S. McMurray of Indiana Stays 
Rate Reduction 








POSTPONED UNTIL SEPTEMBER 26 





Reduction Involves Only Fire-proof 
Buildings 

INDIANAPOLIS, INpD., August 22.—Thomas S. 
McMurray, Jr., State Insurance Commissioner, 
has suspended until September 26 the order he 
issued July 10 reducing standard old line insur- 
ance rates on fire-proof buildings and contents 
in Indiana. He said the suspension resulted 
from a question raised by the companies as to 
the scope of the order. This question will be- 
come the subject of a hearing on September 26. 

The companies affected by the order for rate 
reduction wish to know whether the order ap- 
plies to certain risks on which the companies 
had voluntarily reduced rates some time before 
the order was issued. The Commissioner had 
specified that the order should not affect electric 
light and power plants, which constituted one 
of the risks in which the companies already had 
reduced rates. Mr. McMurray says that the 
companies have inquired as to whether the re- 
duction order applies also to gas plants, grain 
elevators, flour mills and such other risks as 
were included in the voluntary reductions made 
by the companies. 








Publicity: J. G. Maconachy, chairman; 
Claude W. Boyntan, Edwin L. Sullivan. 

Publications: Allen E. Clough, chairman; 
William N. Bament, William H. Koop. 


Home Life Appoints Casualty Manager 


LittLe Rock, ArK., August 22.—A. B. Banks, 
president of the Home Life and Accident Com- 
pany of Little Rock, announced the appoint- 
ment of E. F. Holmes of New Orleans as man- 
ager of the casualty department of the com- 
pany. Mr. Holmes, who has been associated 
with A. B. Banks & Co. for seven years, will 
have his office in Little Rock, but will maintain 
his connection with Banks, Holmes & How- 
land, a general agency which he organized at 
New Orleans in IgI9. 

“The return of Mr. Holmes to the home office 
as manager of the casualty department is in 





: SEMI-ANNUAL STATEMENTS 
Figures of Miscellaneous Companies Taken From Their Reports as of June 30, 1922, to Georgia Insurance Department | 


























Name and Location of Company Cash Net Cash Claims 
Capital Assets Surplus Premiums Paid 

E $ $ $ $ $ 
jaa Casualty ond Surety. Comit. .cscccc device 2,000,000 16,296,241 3,767,086 5,516,907 2,203,388 
auerican Credit Indemnity, N. Y....... 350,000 2,979,109 587,810 814,736 550,562 
Sete PENNS, PB... . occ ec scivneses 50,000 3,387,678 560,682 478,908 137,056 
he! Casualty Co., Mich........ 200,000 513,277 184,127 190,435 83,496 
deity and Casualty Co.,N. VY... 1. .+ see 2,000,000) 27,913,344 5,814,853 9,940,057 3,902,844 
pareia Cimtalty, Ga: os ss. cc caana se 300,540 2'376,997 354,215 1,196,062 683,254 
I viel nactoeeess 750,000] 17,715,568 2,525,551 7,233,145 2,324,585 
i on Guarantee and Accident, London.. .... 850,000 18,303,578 1,953,384 6,720,745 3,534,281 
Sreweiiiee, Mans... . s voisscsccesese 100,000 96,475 241,374 492,486 42,273 
yssachusetts Protective, Mass.......... one 100,000 2,683,334 569,385 2,096,080 1,348,068 
Wuional Casualty Co., Mich.......+.s.000000+ 200,000 517,619 157,399 639,893 291,790 
Ridgely prerseaa Accident, TI... ..........000: 0,000 1,125,148 189,298 982,125 427,017 
Th ty MEMPCLIVE SDAGES 6 «5.4. s.ciesssa nites 00.0 6 100,000 16,701 184,791 637,691 363,687 
Unite mdemmity,La........ 505 0. - ace 1,000,000 3,979,617 501,102 1,942,550 916,873 
ed States Casualty Co., N. Y.......... : 500,000 8,297,043 1,299,641 $1,518,910 1,662,164 








— 
tPremiums written, 


HOLDS CONVENTION 





American National’s Agents Hold Big 
Gathering 





COMPANY’S PROGRESS OUTLINED 





Has $165,000,000 Insurance Now in Force 

Around two hundred field representatives of 
the American National Insurance Company at- 
tended the seventeenth annual convention of 
the American National at Galveston. 

W. J. Shaw, secretary of the company, pre- 
sided as chairman of the meetings, and in call- 
ing the first meeting to order referred to the 
company’s progress during the seventeen years 
and the record of the first six months of 1922, 
showing that the company now has life insur- 
ance in force amounting to $165,000,000 with 
assets $13,000,000 and surplus of $2,100,000. He 
also referred to the fact that the company’s 
field of operations has been steadily expanded 
until now agencies are maintained in twenty 
States and the Republic of Cuba (two districts 
having recently been established in Chicago, 
Ill). At his suggestion a motion was unani- 
mously adopted making the company’s slogan, 
“Two Hundred Million in 1923.” 

C. W. Nugent, general counsel of the com- 
pany, made the address of welcome and dwelt 
at length upon present conditions, and the oppor- 
tunities for rendering a greater service to the 
public through the company’s various agencies. 
Inspector W. H. Long of Houston responded on 
behalf of the field men with a most inspiring, 
instructive and entertaining speech, which met 
with hearty applause and served as a splendid 
indication of the viewpoint of the field men, 
their attitude towards the business in general 
and the company in particular. He was followed 
by Earl C. Pollard, ordinary instructor, who 
made an interesting talk on “Methods of Ap- 
proach” and “The Ideal Salesman.” 

Friday afternoon the industrial field men 
held a business meeting in the Hotel Galvez, 
where various subjects of particular interest 
were discussed and a spirit of keen rivalry 
demonstrated in the numerous challenges is- 
sued and readily accepted by the leaders pres- 
ent. Among other talks of interest were those 
made by the following leaders in their classes 
during the fiscal year that closed June 30, 1922: 
J. A. Flack, superintendent, San Antonio; C. 
N. Cottin, superintendent, St. Louis; Y. C. 
Keen, superintendent, Wichita Falls; C. O. Eng- 
lish, superintendent, Louisville. 

Others who were introduced as leaders of 
their respective classes were: Chas. E. Nelson, 
assistant, San Antonio; W. H. Farrell, agent, 
Piedmont; L. L. Northcutt, agent, Houston; 
B. B. Perry, Dallas; P. J. Fleming, agent, San 
Francisco; R. L. Miller, assistant, St. Louis. 
Others who made talks on various subjects 
were: J. W. Digings, inspector, who was 
introduced as being one of the men who has 
been in the service of the company from its 
inception. 








recognition of his successful work in the field,” 
says Mr. Banks, 
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INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 








National Life Insurance Company. 
of the Southwest : 


The Company to represent in New Mexico 
and Arizona ‘‘More Days of Sunshine” 


For attractive agency proposition write 


Ww. C. KEIM 


Agency Director ALBUQUERQUE, NEW MEXICo 























THE MASONIC MUTUAL LIFE ASSOCIATION 
THIS DID NOT HAPPEN BY CHANCE 


New Insurance Issued in 1921............ $42,448,000.00 
Gain in Insurance in Force............... 30,124,750.00 
Insurance in Force December 31, 1921. ... 101,222,295.00 
PN es ig Sad Siacinin saci wid a 4,613,494.57 
Increase in Assets 1,518,954.00 
Increase in Reserve...................... 1,282,156.00 
Increase in Surplus.................. 225,575.00 
UNEXCELLED LIFE INSURANCE PROTECTION— 
LOWEST NET COST—ABSOLUTE SECURITY—PER- 
FECT SERVICE—SQUARE DEALING—A SATISFIED 
IELD FORCE 


WILLIAM MONTGOMERY 
President 


Homer Building 
Washington, D. C, 














We Want Real Wife 


with ability and resources to 
develop three or four counties, 
getting and handling sub- 
agents, in Ohio, Indiana, 
Illinois, Missouri or Iowa. 
FARMERS NATIONAL LIFE INS. Co. 


F. N. L. Building, 3401 Michigan’ Ave. 
CHICAGO, ILLINOIS 





1857 1922.) 


Che Oldest Life Insurance Company - 
in the West has new territory for j 
live agents. Its policies are liberal 

and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager — 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract wi'l be given the right man, 


Address Middle West, 
Care of THE SPECTATOR, 





Post Office Box 1117 City Hall Station, New York : 














HOME FRIENDLY INSURANCE CO. 
OF MARYLAND 
has grown so in popularity until it is now generally conceded to be 
“tone of theleading Industrial life insurance companies in America’”’ 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for Financial Statement 








HOME OFFICE: 1026 Linden Ave., BALTIMORE, MD. 








NEW and up to date policy 

contracts. REAL SERVICE 

to Policyholdersand Agents. 

NOT SO BIG to lose sight of 

individual Agents, and big 

nsura C ee tse its a 
an olicyholders satisfac- 

nce ompany torily. SOME GOOD terri- 

tory in IOWA and SOUTH 

DAKOTA open for Agents. 


DES MOINES, IOWA JAS. H. JAMISON, Pres’t 


FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817. Incorporated March 27, 1820) 
Charter Perpetual ; 


Net Surplus 
Surplus to Policy Holders 
E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 4 
M. G. GARRIGUES, Secretary and Treasurer. 
R. N. KELLY, JR., Assistant Secretary. ia 





eee LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, Presipgnr. 
Agents desiring to connect themselves with a solid and progressive, yet conserval 
Life Insurance Company, <an address S. D. Powell, Secretary, giving references, 
Industrial and Ordinary Life Insurance policies issued upon all attractiveios 


of policies. 














COMPANY 


Invites Inspection—Inquiry of Integrity 


The Farmers & Bankers Life 
Insurance Company 


Home Offices Wichita, Kansas 





KANSAS’ GREATEST LIFE INSURANCE 








Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia): 

and having over 600 prominent stockholders throughout the ” 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency » 
contracts. Good leads furnished and every assistance given to" 

develop territory and build up a permanent business. iberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 


Address L=438, care of THE SPECTATOR, 





P. O. Box 1117, New York City, N. Ye | 








i 








———— 
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) American National Assurance Co. 


3719 Washington Avenue 
ST. LOUIS, MO. 


If you are big enough to handle a General Agency and can show 
aclear record, you are the man we are looking for. Wehave 
several openings for General Agents in Missouri, Illinois, 
Kansas, Ohio, Texas and Oklahoma. Contracts direct with 
the company. 

Write: Frank W. Engel, Agency Manager. 

















‘| The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 

Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
Dr. E. Bryan Kyle, Medical Director 
Independence Square Philadelphia, Pa. 





INTER-OCEAN CASUALTY COMPANY 


FounDED 1903 
CINCINNATI, OHIO 


Premium Income, 1921 

Increase Over 1920 

Admitted Assets, December 31, 1921.. 
Increase Over 1920 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention of Insurance Commissioners. 

Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 





GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 





Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 
Address 
ERNEST C. MILATR, 


Vice-President and Secretary 


























59 


WE WANT AGENTS 


to push our five=-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 
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THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 

CREDIT 

BOILER 

LANDLORDS 
ELEVATOR 

GENERAL LIABILITY 


(gr watt 
Established 1869 
OF LONDON 


LONDON GUARANTEE & ACCIDENT C0, Ltd. °rgence 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH, 

Resident Managers 434 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 








Prosperity Awaits You Here! 








THE SOUTH IS RICHER NOW IN OPPORTUNITIES: 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 


H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 

















GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
‘Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of Tae Spxcraror, 
P. O. Box 1117, New York City, N. Y. 
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A VALUABLE SET OF ACTUARIAL BOOKS 


ILLINOIS ILLINOIS ILLINOIS 
STANDARD STANDARD STANDARD 
TABLES TABLES. TABLES 
et Sees OM BUTES 
FACKLER FACKLER ~ -FACKLER , 6 : 
oe. tte ee : ‘ fae 
UJ 


AND 
FACKLER —FACKLER = FACKLER 


f FACKLER 


VOLUME 

I I 
Lteemenemenael Deemenetll 
NET PREMIEES 

AND 
TERMINAL 
RESERVES. 
ae 
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VOLUMES I AND II NOW AVAILABLE 





[Llinois Standard Tables 


NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 


Modified Preliminary Term, Illinois Standard 
American Experience Three and 


One-Half Per Cent 


TABLES FOR: 

Life and Limited-Payment Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans 
Endowments at Stated Ages, Six Plans 
Limited-Payment Endowments at Ages, Eighteen Plans 


IN THREE VOLUMES 
EACH VOLUME COMPLETE IN ITSELF 


Volume I. Net Premiums and Terminal Reserves. 
Volume II. Mean Reserves. 











Volume III. Cost of Insurance. 


Single Volume Commutailibes a of -_ 


$25.00 FACKLER & FACKLER $60.00 


Consulting Actuaries 























THE SPECTATOR COMPANY 
CHICAGO NEW YORK 

















